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Vicious Bill Regarding Filing of Loss 
Claims—No Move Yet Made to 
Regulate Co-Operatives. 


92 


Albany, N. Y., Feb. 23 (Special Cor- 
respondence)—The Assembly Committee 
on Insurance of the New York Legisla- 
tion On the 16th inst. reported favorably 
the bill introduced by Assemblyman 
Bates, requiring, by creating two 
sections of the Insurance Law to 
known as Sections 149 and 149-a, fire 
insurance companies transacting busi- 
ness in this State to furnish within five 
days after notice of loss or damage by fire 
to the insured proper duplicate blanks 
for making proof of loss as requiréd 
by law or such policy of insurance; the 
blanks to contain printed instructions 
as to the manner in which such proof 
of loss shall be made, “and when made 
in substantial compliance with such in- 
struction shall be and to 
be sufficient prima facie proof of such 
loss or damage, provided such proof of 
loss be returned to the insurer within the 
time limited for making such proof.” The 
bill further provides that the service of 
such proof of loss may be made upon the 
insurer or his or its duty accredited, 
“or upon any person employed in or 
connected with the office of such agent.” 

Section 148, from which the above 
has just been quoted, is not to apply 
to policies now in force, but shall ap- 
ply to all loss or damage sustained un- 
der any policy issued after this Section 
takes effect. 

The proposed Section 149-a is of such 
a character that we present it in full 
herewith: 

“Sec. 149. Companies to furnish blank 
proofs of loss, regulations, etc. Every 
person, company, association or cor- 
poration transacting the business of fire 
insurance in this State, shall, within 
five days after notice of loss or damage 
by fire, under any policy of insurance 
issued iby such person, company, associa- 
tion or corporation, deliver to the in- 
sured proper duplicate blanks for mak- 
ing proof of such loss or damage as 
required by law or such policy of in- 
surance, which blanks shall contain 
printed instructions as to the manner 
in which such proof of loss shall be 
made and when made in substantial 
compliance with such instructions shal] 
be and be deemed to be sufficient prima 
facie proof of such ss or damage, 
provided such proof of loss be returned 
to the insurer within the time limited 
for making such proof. Such blanks 
shall also have conspicuously printed 
thereon, in large black-faced type, the 
words ‘One copy of this proof of loss 

(Continued on page 14.) 
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Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 


Liabilities (including capital) 


Reserve as a Conflagration 


Net Surplus over all liabilities and reserves 


surplus 


$27 307.672 

14,924,535 

ee ,200 006 

‘ 11,182,836 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


and Mercantile 


Established 1809 


Entered United States 
1866 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








ASSETS 


Real Estate 
Mortgage Loans .......... 
Loans Secured by Collateral 
Loans to Policy Holders 
Bonds and Stocks 

ee eee 

Accrued In 

Due and Deferred Premiums 





Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business iu 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 
Amount Allowed by the New York Law 


Seventh Annual Statement, January |, 1910 
W. C. BALDWIN, President 


$10,153,664.87 
3,437,899.00 
20,657.82 
3,565,544.82 
5,3 16,057.00 
711,114.62 
176,274.24 
270,977.15 


"$23,652, 189.52 


That State 


LIABILITIES 


Liabilities to Policy Holders 
Capital Stock $1,000,000.00 
Unassigned 


Funds 


Leaving a sum for security to Policy 
Holders in Excess of ia- 
bilities of . 


$21,697,064.82 


955,124.70 


1,995,124.70 


$23,652, 189.52 


| ing 


} and 








BRANCHES (F INSURANCE 


$3.00 a Year: Llde. pe ( opy 


THE GREATEST OF ALL RECORDS 


HALF A BILLION IN ONE YEAR 


Is Achievement of The Prudential— 
Makes Net Gain of $250,000,000 
During 1909. 


An the year 1909, 
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of life that of 
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President Dryden Praises Field Men. 
Asked what he attributed the 
marvelous showing of he Prudential 
during the past year, Drvden 
said 


as to 


ntelligent 
coupled 
of the great 


“The potency of our loyal 
and industrious working 
with the increased prestig« 
Prudential.” 

Notwithstanding the of 
this achievement, Senator Dryden sees 
greater opportunities ahead, warrant- 
an assurance of continued growth 
progress in every branch of the 


torce 


magnitude 


company’s business. 
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AMENDING SECTION 97 


EXEMPTING FOREIGN COMPANIES. 





Cronin Bill Would Confine Restrictions 
and Limitations to Domestic Cor- 
porations. 





Considerable interest is shown in the 
review of legislation introduced at Al- 
bany, which appeared in our issue of 
last week, ani particularly the bill in- 
troduced by Senator Cronin amending 
“Section 97” of the New York law. 
This provision has been the most dis- 
cussed and strenuously contested of any 
of the sc-called Armstrong measures 
The announcement that a bill had been 
introduced, which, if incorporated into a 
law, would exempt companies other 
than those of New York State from its 
provisions was read with surprise, as in- 
dicated by inquiries received for further 
information upon the subject. 

The law as it now stands commences 
as follows: 

“Sec. 97. Limitation of Expenses. 
No domestic life insurance corporation 
shall in any calendar year, ete., etc.” 

Following this is a description of the 
limitations under which a corporation 
must conduct its business 

The closing portion of the law says. 

‘A foreign life insurance corporation 
which shall not conduct its busin2s5s 
within the limitations and in accordance 
with the requirements imposed by this 


section upon domestic corporations, 
shall not be permitted to do busines 
within the State, etc.” 


Portion to be Eliminated. 
Should the Cronin bill be approved 
} 


the above yould be eliminated as he 


would strike out the following from the 
present law: 

“No such corporation, nor any person, 
firm or corporation on its behalf or tn- 
der any agreement with it, shall make 
any loan or advance to any person, firm 


or corporation soliciting or undertaking 


te solicit applications for insurance 

thout adequate collateral security, 
nor shall any such loan or advance be 
made upon the security of renewal com- 
wissions, or of other compensation earn- 
ed or to be earned by the borrower ¢x- 


“pt advances against compensation for 
the first year of insurance. A foreign 
life insurance corporation which shal! 
not conduct its business within the limi- 
tations and in accordance with the re- 
auirements imposed hy this section 
upon domestic corporations shall not be 
permitted to do business within the 


State. This ‘ction shall not apply to 
expenses made or incurred in the busi- 
ness of indu al insurance nor, except 
as to the limitation of expenses for the 
firs if insuranc and as to com- 
pensat f and loans and advances to 
agents or solicitors, to stock corpoyva- 
tions issuing and representing thein- 
selves, as issuing nonparticipating pol!l- 


cies exclusively 

{t will also be noted that the elimina- 
tion of this portion of the law would io 
away with the clause prohibiting loans 
or advances and would also strike out 
the provision which exempts companies 
transacting industrial insurance from 
the provisions of the law as to expenses. 





John Hancock Mutual. 





As usual the John Hancock Mutual 
Life present an array of financial! 
strength and business progress in its 
47th annual report. The company has 
assets of $64.945,610, safely invested as 
follows: Real estate, $4,229,063; bonds, 
$32,659,981; first lien mortgages, $20 - 
(70,560; policy loans $3,944,006; sundry 
irems $3,442,000 

Gains recorded for the year 1909 
were: Increase in outstanding insur- 
ance. $41,873.443; in income, $1,805,778: 
increase in dividends to policyholders 
as cc oe with the preceding year 
9.3 per cent - $141,794. Since organi- 
zation, the ¢ yuipany has paid to policy- 
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holders, and uow holds as reserves tor 

their protecii on, $138,000,000. 
A comparison of prinicipal items in 

the company’s statement for the past 

twenty years is given herewith: 

Dec, 31, 1889: 


Assets. Surplus. Ins. in Foree, 
$3,548,080 $283,063 $45,879,657 | 
Dec. 31, 1899: 
$14,491,826 $1,573,065 $192,573,498 "| 
Dee. 31, 1909: 
$64,945,610 $6,159,153 $526,945,92 
In his annual report, Preside ai 


Koland O. Lamb said: | 


“The conditions in the insurance field 
for the year were more nearly normal | 
than they have been for the past few) 
years. It is not to be expected that the 
situation arising from the passage of 
much legislation of a complex and main-| 
ly restrictive character would foster 
that progress of growth which old con- 
ditions made possible, yet the company’s 
progress in both size and clements of 
strength has been wholly favorable.” 





DEUTSCHER KREIGER BUND. 


Glore Bill Would Exempt Society From 
Provisions of Insurance 
. Law. 





Assemblyman Glore has introduced a 
bill amending Section 239 of Article 7 
of the Insurance Law entitled “An act 
to amend the Insurance Law relative to 
exemption of the Deutscher Kreiger 
Bund, of New York, from certain of its 
provisions.” 

The section of the law sought to be 
amended carries certain exemption 
from its application of bodies of Odd 
Fellows as well as Masonic orders, and 
if the act proposed should be adopted it 
will not apply to any grand or subordi- 
nate lodge, body or company of the 
Deutscher Kreiger Bund of New York. 

This association is now operating in 
the City of New York and it has cer- 
tain insurance benefits attached to its 
membership, but according to state- 
ments made the insurance feature of 
its operations is not permitted under 
its law of incorporation. While it may 
savor of special legislation to enact 
this bill into a law there is much to bs 
said in its favor by reason of the wor- 
thy objects and purposes of the soci- 
ety. It however, might be asked where 
will these special cases end? 


United States Annuity & Life. 








The annual exhibit of the United 
States Annuity & Life Insurance Co. of 
Chicago gives admitted assets of $490,- 
106, the three principal items being: 
Mortgage loans $172,801; real estate 
$172,436; bonds and stocks $102,100. It 
has reserves on outstanding policies 
amounting to $173,176; dividends ap- 
portioned to policyholders $18,798 and 
surplus $293,232. 

During the year 1909 the company 
made creditable gains. There was an 
increase in income, as compared with 
the previous year, of $54.618; increas > 
in assets $101,589, while the gain in in- 
surance in force was $1,316,537. 

The outlook for the year 1910 is most 
promising. Several additions have re- 
cently been made to the company’s 
agency force, justifying the manage- 
ment in expecting a substantial in- 
crease in production during the present 
year. Thus far the business receive i 
is about 25 per cent. ahead of the simi- 
lar period of 1909. 





Death Removes Valuable Producer. 

Edward E. Richardson, district man- 
ager for the Prudential at Attlebo o 
Mass., died recently after an illness of 
some three or four months. 

Mr. Richardson was one of the most 
successful representatives of the com- 
pany in New England and was identi- 
fied with Manager Mann, of Boston. He 
had been with the Prudential for six 
years. He was a charter member of 
the $100,000 League and qualified last | 
year before he was taken ill. 





| 





Good Insurance Men 


are looking for bettering their positions by selling HIGHER 
CLASS goods at increased commissions. Those are the class of 


men we want to hear from. 


Our company is STRONG, CONSERVATIVE, BUT EX- 
TREMELY AGGRESSIVE. 


If you would like to work under such a BANNER, address 
with full particulars to 


No. 2 THE FASTERN UNDERWRITER 
105 William Street 
New York City 








1894 1910 
H. W. BENNETT, President C, F. COFFIN, 2nd Vice-President 
W. S. WYNN, Vice-President ALBERT SAHM, Treasurer 


The State Life Insurance Company 
INDIANAPOLIS, INDIANA 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets Dec. 31, 1908, $7,378,853.44 Surplus, 1908 $860,562.00 
Assets Dec. 31, 1909, $8,580,830.58 Surplus, 1909 $1,174,606.34 
GROWTH UNPARALLELED 


Gain in Admitted Assets Surplus 
1907 — $1,001,409,00 $27,775.00 
1908—— $1,023,700.00 $ 153,161.00 
1909—— $1,201,977.14 $314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES 
For the Sole Benefit of the Policyholders 
DEPOSITED WITH THE STATE OF INDIANA 
This is $848,861.00 More Than is Required By Law 
A DIVIDEND PAYING COMPANY 
Five State Managers and One Hundred Agents Wanted At Once 
UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan — Contracts Direct With Company 
All Communications on Agency Matters 


CHARLES F “COFFIN, 2nd Vice-Pres., 1231 State. Life Building 








The Northwestern | | Preace EN, Tie ceeike cienis 


new business during the past four years. 
Mutual Life Insurance Co. IMPORTANT FACTS relating to this 
of Milwaukee 


business are shown by the Owing per- 


centages: 
Expenses Mortality Interest 
1905 12.15 67 4.73 


3E0. C. MARKHAM, President 1906 11.76 59 4.72 
“ Ss. HATHAWAY, Secretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 


New Business Paid-For It is capable of easy demonstration that 
The Northwestern is the best Company to 

1905 - - - $90,334.038 ingure in 

See The Northwestern’s olicy con Tact 





1906 - - - 98,563,452 with its Dividend 0 tions. aid- up an 

ae Sa owmen ions ions of Settlement 
1907 103,983,694 and the Premium Loan feature. 
1908 a 109,773,709 Issues Partnership and Corporation In- 


surance. 
or further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 














STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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SECURING NEW MEN. 
Minnesota Mutual Appointing New 
Representatives in Minnesota, 
Missouri and Michigan. 


Agency manager, C. P. Williams, 
tates that the outlook for business for 
e Minnesota Mutual of St. Paul is ex- 
edingly encouraging. The ‘business 
x January was greatly in excess of 
hat for the same month of last year, 
hile the business for the first twelve 
iys of the present month is greater 
an that for tne entire month of Feb- 
iary of 1909. 


The company has secured the se7- 
ces of Fred T. Taylor, of Madison- 
lle, Ohio, as traveling special for 
linnesota. O. N. Gaylord, of Dayton, 

has taken a zeneral agency at De- 
oit, and Thos. J. Wornall, of Liberty, 
lo., will be district manager with head- 
iarte's at Kansas City, covering a 
rge part of Missouri. 





A SUCCESSFUL LEAGUE. 


Over 150 Field Men of The Prudential 
to Meet in New Orleans 
March 1-3. 


Over one hundred and fifty strong, 
he “bone and sinew” of the producing 
taff of the Prudential Insurance Com- 

iny will hie themselves to New O- 

ans next week to attend the Second 
\nnual Convention of the $100,000 
|.eague, which is composed of the men 
vho produced $100,000, or more paid 
uusiness during the preceding calendar 
ear. The gathering will be held 
March 1, 2 and 3. 

Although 1909 was only the second 

sar the organization has been in ex- 
stence it has a membership of 156; 

iat is the Company has 156 men in the 

Ordinary branch, each of whom paid 
or $100,000 or over during the past 
vear. 

In addition to the field men who are 
expected to be present in the Assembly 
ilall of the Grunewald Hotel when the 
Convention opens, there will be the fol- 

wing from the home office: Dr 
zeslie D. Ward, vice-president;: Georz 
B. Speer, supervisor Ordinary Agencies; 
Dr. R. L. Burrage, medical director; F. 
l.. Hoffman, statistician, and the fol- 
lowing Divis‘on Managers: Easte n, E. 

Andrews; Western, F. W. Tasney; 
Southern, C. H. Lang; Pacific, R. S. 
Boyns. 


The Program. 


Tuesday, March 1, will be given over 
Oo a general business convention at 
which addresses will be made by mem- 
bers of the home office staff and care- 


fully prepared talks on well selected 
topics given ‘by managers and special 


igents. 
On Wednesday separate meetings will 
be held by the four Divisions, the Man- 


ager of the Division being in charge. 

Thursday will be a “go-as-you-please” 
day and will doubtless be taken up in 
sight seeing. 

Amusements provided include a “Sail 
on the Mississippi River,” the steamer 
“J. S.” having been chartered for the 
occasion and a theatre party at the 
Crescent Theatre, the play being George 
M. Cohan’s “Forty-five Minutes From 
Broadway.” 

Officers to be Elected. 

The officers of the League are selected 
on the basis of production which as- 
sures the election of the following: 
President, Charles B. Knight, Philadel- 
phia; vice-president, H. Rowland, Ver- 
milye, New York; second vice-president, 
Theodore F. Keer, Newark; third vice- 
president, Herman Kramer, fourth vice- 
president, Albert C. Salle. 

Mr. Knight is manager for the com- 
pany at Philadelphia, and it is no new 
thing for him to capture high honors 
in the service of The Prudential. Mr. 
Vermilye is a special agent connected 
with the R. J. Mix New York City 
agency, and since joining forces with 
the company has been one of its most 
persistent and consistent producers. 

Mr. Keer is a member of the progres- 
sive Newark firm of Van Vliet and Keer, 
which has charge of the greater portion 
of New Jersey for the Prudential. Prior 
to entering the service of the company 
he was a successful business man of 
Newark. 

Sponsor for the League. 

The Prudential League was recom- 
mended and formed by George B. Speer, 
Superviser of Ordinary Agencies, at the 
commencement of 1908. During that 
year 36 men qualified for membership. 
Though sanguine of the great success 
of the organization, Mr. Speer did not 
expect such a large number to qualify 
for membership, but the record for 1909 
of 156 has simply “capped the climax.” 
A member of the home office staff says: 
“200 will qualify during the present 
year.” 





Texas Examiners Organize. 





The medical directors of Texas life 
insurance companies held a meeting at 
Waco recently and formed an Associa- 
tion with Dr. J. H. Florence, medical 
director of the Great Southern Life of 
Houston, as president; Dr. A. M. Curtis, 
Waco, vice-president and Dr. M. M. 
Smith, Dallas, secretary. 

An invitation will be extended to the 
medical directors, or examiners of all 
companies operating in Texas to join 
the association, the object of which is 
stated to be: “The mutual protection 
of the interest of life insurance com- 
panies—to establish and maintain a sys- 
tem of checking of risks ‘by local medi- 
cal examiners, and to meet at stated 
times each year for the interchange of 
ideas concerning the duties of the medi- 
cal director toward life insurance and 
the bet*erment thereof.” 
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INVESTMENTS AND OWNERSHIP. 


President Clark of Union Central Dis- 
cusses Important Topics in 
Annual Report. 


In his annual report to stockholders 
and policy-holders, J. R. Clark, president 
of the Union Central Life, following a 
reference to the growth and 
condition of his company, discusses at 
some length topics of general interest. 
On the matter of investments, he says: 

“There has been no change in the 
Ohio statutes regulating the investments 
of life insurance companies. These laws 
are of the most conservative type. As 
an evidence of this, you have but to 
think of the scope of these investments 
(1) Bonds, Government, State, County 
and Municipal, (2) Loans on Policies 
and (3) Mortgage Loans. Contrast this 
with laws permitting an almost unlimit- 
ed variety of investments, such as in- 
dustrial, bank, gas, telephone, telegraph, 
ferry, land and improvement, coal ane 
navigation stocks and bonds. Loans 
upon a company’s own policies are an 
absolute security; the choice between 
low interest bearing bonds and mortgage 
loans naturally favors the latter. Then 
again, the statute restrictions made 
mortgage loans an investment of the 
highest type. Only one-half of the value 
of the ground, exclusive of the buildings, 
is permitted as a maximum loan upon 
any security. The laws, however, do 
not confine these mortgage investments 
to any State. This company has grad- 
ually enlarged its field, from year to 
year, until now it operates in thirty- 
three States. No mortgage paper is 
purchased from brokers, so that the 
magnitude of its operations has neces- 
sitated a thorough organization by 
means of which it makes the original 
transaction, investigating the security 
and title, drafting and executing papers, 
and establishing the mortgage to The 
Union Central as the first lien of rec- 


present 





ord. This organization is made up of 
eighty-six financial correspondents, who 
are the exclusive agents of this com- 


pany and are selected upon their good 
character, financial responsibility and 
expert knowledge. The territory operat- 
ed is a careful selection of a limited 
number of counties in each State. This 
wide-spread territory eliminates the pos- 
sibility of a general disaster to this in- 
vestment. There may be a failure of 
the corn crop, or the wheat 
in fact, of all crops in a certain locality; 
but one cannot imagine a failure of all 
crops in all localities In the same #ea- 
son.” 





crop, or, 


Company Ownership. 

On the question of company owner- 
ship, Mr. Clark says: 

“Much has been said in these 
about control of life insurance 
panies by policy-holders as being the 
model method of organization. Legisla- 
tors have gone so far as to provide a 


days 


com- 


way for stock companies to mutualize. 
A mutual company properly managed 
is no better than a stock company so 
managed ,and vice versa. Ag improper 
management in either form hes its rem- 
edy under statute. Is ‘policy-holder con- 
trol’ in actual practice anything more 
than a high-sounding sentiment? 

“A report recently issued by an In- 
surance Commissioner gives the result 
of the last reported elections held by 
the mutual companies operating in this 
State. Tabulation of them is as fol- 


lows: 
No of Preset 
Policies | Assets 
978,209 62 557,286,671 
SLPOD weevesssa 93 539,038,968 
200,819 . 9 121,129,632 
PREC ea kdsvabes 1,715 99,722,403 
ot ae 495 47,961,705 
i, eee 27 25,948,801 
Dae acévevwoas 79 17,064,351 
wank ad cee 159 32,490,144 
ee ote. ee 5,230,126 
eee Ssaseivena 9 1,863,052 
AS eee fe $1,447,735,854 


‘It is evident that the policy-holders 
in these ten mutual companies were 
perfectly willing to allow the control 
and management of their one and a 
half billion of assets to rest in the hands 
almost infinitesimal fraction of 
their number 

“A recent effort of policy-holders, so 
called, to reorganize a large company, 
that is to say, to put out the ‘ins’ and 


of an 








put in the ‘outs,’ resulted in absolute 
failure, with large financial loss and 
discredit to the originators of the move- 
ment. Upon the other hand, publi 


entiment recently compelled three pres- 
idents of mutual and stock companies 
to resign 

Board of Directors. 

“The duty of directors is a live topic 
it all times, and especially whenever 
a company meets with disaster 
the domination of ‘one-man power.’ It 
has been the design of the present ! 
agement to make The Union 
rectors a work I 


through 
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very member shall be 
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the work of « der ind the 
results accomp]l ry officer 
To this end, the statistical work of every 
department exhibited in such a way 
as to enable an exact comparison with 
the san veriod nh previous years 
Ey ifficer is juired to make a 


ritte at each monthly meeting, 
of the operation of his department, and 
the burden i j ] 
and satisfactorily every variance from 


W 


report, 





S upon 


yrevious progress of his 


Separate Accounts. 
The separation of accounts in stoc] 





companies carrying both ating 
and nonparticipating insurance, has 
wisely been made mandatory in Ohio 
und other States. This company mads 
the separation in 1907, to comply with 
these laws, and has kept the accounts 
rigidly separate ever since—as shown 
the stat ment ” 

















JOHN F. DRYDEN, President 


The “All-Around” Attractiveness 


of Prudential policies, backed by the 
Company’s extensive advertising, will 
help you to win success if you secure 


9 
an Agent’s contract. 
WRITE FOR PARTICULARS 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 














THE EASTERN 


“POINTERS To ‘AGENTS | | 


A notable feature of 
A Big and partnership or commer- 
Growing Field. cial insurance is the 
wideness of scope and 
its great possibilities of development. 
he demand for it is increasing in all 
parts of the country, and for good rea- 
sons, says the New York Life Bulletin. 
It appiies with force to every partner- 
ship of two or more who are doing a 
good business. It would be ideal for 
partners in a country store, for the 
members of a city firm or for the heads 
of a corporation upon whom the stock- 
holders depend for their annual profits. 
Thousands of business enterprises the 
country over rest their chances of suc- 
cess on the lives of certain men. Such 
institutions come within the range and 
scope of partnership or business insur- 
ance. 
+ * : 


The There has been a tendency 
Protection in recent years on the part 

Idea. of some agents to present a 
sugar coating of the old protection idea 
in the expectation that it would be 
more palatable and would interest 
more people. We believe this to be a 
mistake. 

Right-minded men and women real- 
ize that all is not for self; that others 
have claims upon them, and that such 
claims should be met in the most satis- 
fying and satisfactory manner. It has 
long since been established that this 
can best be done through life insur- 
ance. If a man wants to protect his 
wife and children against loss by his 
own death, he can do it at a small an- 
nual outlay, which will hardly be 
missed. If he wants to protect his 
business, his line of discounts in bank, 
his home against mortgage, and his 
funds generally against accumulated 
liabilities that would be embarrassing 
in case of his death, he can do so by 
a small annual outlay, which should be 
considered. as a legitimate part of his 
expense. If he is interested in church 
or any altruistic work and wants to 
help it along, but cannot spare the 
money in a lump sum to make a suit- 
able contribution, he can insure his 
life, so that at his death a contributior 
worth while can be made. To do this 
will only slightly increase his current 
outlay. 

Viewed from any standpoint there is 
nothing that will take the place of life 
insurance in securing independence, 
self-reliance and thrift. The tendency 


to make such provision engenders 
thrift and corresponding happiness. 


The man who fosters and practices the 
protection idea can afford, without sac- 
rifice to himself or dependents, to use 
more of his income to secure the com- 
forts of life than the man who is with- 
out such protection and therefore under 
the necessity of hoarding his money.— 
Fidelity Mutual Bulletin. 

+ © e 


Including the companies 
transacting industrial in- 
surance, there are prol- 
ably 50,000 agents who 
are devoting their entire time to solic.t- 


Army of 
50,000. 


ing risks for the life companies. At all 
times, and in all seasons, in brighi 
weather, or in foul, his large army of 


wen is drilling up and down across all 
sections of this country, earnestly and 
smeerely striving by argument and »%y 
rercept to get men to do their duty. 
Perhaps the time will come when men 
will be so constituted that they will 
voluntarily seek for the protection 
which life insurance affords, and when 
this time comes, if it ever does, it wiil 
»e possible for the companies to furnish 
insurance at a large discount from the 
present rates. While those who are 
fond of looking forward to the ideal 
conditions will say “Let us hope that 
this time may come speedily,” we 
should not forget that in the present 
we have to take men as they are, and 
deal with them accordingly, and so, nn- 
til we have reached the borders of Al- 
truria, let us doff our hats in respect 
and admiration to all those who are 
seeking to induce men to do what is 


whether they be found in the faculties 
of our Universities or in the Agencies of 
cur Life Insurance Companies.—From a 
lecture on Life Insurance delivered at 
\ale University. 
* 


+ * 
In a bulletin to the agen- 





Persistent cy force of the Standard | 
Effort Mutual Life of Pitts-| 
Needed. burgh, Vice-President R. | 


L. Smith of that com-| 
pany points out the need for persistent, | 
personal effort in securing names on the | 
“dotted line.’ He says: 

There are two ways to get business— | 
hy advertising and by work. 

FOR SALE—A quantity of second- 
hand and shopworn Twenty Payment 
Life Policies, cheap, with automatic ex- 
tension, and guaranteed loan values. A 
great bargain. Come early and avoid 
the rush. 

How many 
would come to such a sale? 


people do you suppore 
Every life 


UNDERWRITER 
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Financial Condition December 31, 1909 





OFFICERS 
Rn Se ER President 
ey bn c.cctnccncatiesteoes .. Vice-President 
ARTHUR JONES ........... Vice- President and Counsel 
FRANKLIN B. MEAD........... Actuary and Secretary 
VICTOR C. VAUGHAN, M.D........... Medical Director 

ASSETS 
First Mortgage Loans on Real Estate................. 
(Loaned on Real Estate worth $587,150.00) 
Municipal Bonds (Michigan)......................... 
Loans on Company’s Policies.......................- 
Deposited in Banks and Trust Companies (on interest). 
Due from Solvent Reinsuring Companies ............. 
Renewal Premium Notes................. ....-..000- 


(Reserve charged in liabilities) 
Interest due and accrued on Mortgage pes Bonds 





insurance policy issued is a bargain. 
Life insurance is a great institution, | 
when you come to collect the claim. | 
but it needs the persistent effort of the | 
agent to argue a man into doing his| 
duty to himself and his family. 

* * * | 


The Travelers Record | 

Argument gives a brief but cone!n- | 
in.a sive argument as to the] 
Nut Shell value of life insurance | 


as an investment, using | 
illustration a Single Premium | 


At age | 
We | 


as an 
twenty year endowment, $5,000. 
20 the single premium is $2,822.70. 
quote as follows: 

“Affording insurance of $5,000 for 20 | 
years and at the end of 20 years $5,000 | 
in cash or $2,117.30 more than the cost, | 
which is at the rate of nearly 3 per cent 
compound interest on the investment. 
fhe average rate of interest on savings 
banks deposits is only 3% per cent. | 
The insurance for 20 years would there- | 
fore cost the insured little more than 
one-half of 1 per cent. in interest.” 


UNION NATIONAL LIFE CASE. 


Commissioner McCulloch of Pennsylva- | 
nia Holds That Required Capital 
Has Not Been Paid In. 





A Harrisburg special to the New York 
Commercial gives the following relative 


to the controversy between the Union 
National Life, now organizing in Phila- | 
delphia, and the Pennsylvania Insurance 


Department: 

“Declaring that an increase of capital | 
was not bona fide insurance Samuel W. | 
McCulloch, commissioner, to-day refused 
to grant an insurance ‘license to the 
Union National Life Insurance Co. of 
Philadelphia. The Union holds a 
charter dating from 1872. Recently it 
applied to the department for a license 
to engage in insurance, but Attorney- 
General Todd ruled that a license should 
not be issued unless it had $300,000 
capital paid in. 

“Mr. McCulloch was notified by H. W 
Morgan, vice-president, that the com- 
pany had put up additiondl capital. 
Yesterday Mr. Roney informed the de- 
partment that the increase of capital 
was represented by four certificates of 
deposit in the People’s Savings Bank 
of Harrisburg. To-day Mr. McCulloch 
and William H. Smith, commissioner 
of banking, went to the bank and Mr. 
McCulloch later stated that the cer- 
tificate of deposit had been issued on 
notes based on the security of $200,000 
worth of stock of the Union National 
and $230,000 of ‘profit-sharing certifi- 
cates.’ He declared that the transac- 
tion did not show that a dollar has 
passed.” 


Starting Off Well. 


The January issued business of the 
Southern States Life of Atlanta shows 
a fine increase over the corresponding 
month of last year, the gain being 48 
per cent. The increase in business paid 
for and number of applications is} 
equally satisfactory to the ei 


right, and to better their conditions,ment. 


and Deposits in Banks.......... - 
Net deferred and unreported premiums............... 
(Reserve charged in liabilities) 
Furniture, Fixtures and Supplies...................-. 
8 | a eee ee Pe een 
LIABILITIES AND SURPLUS 
Reserve on Policies including Disability Reserve........ 
Unpaid Death Claims...................... 
All other Liabilities............ 
Total Surplus for protection of Policy holders........... 


GAINS MADE IN 1909 


Gain in Insurance in Force a aeons 





also two salaried supervisors desired for Indiana and Ohio. 
Address The 


Michigan State Life Insurance Company 


HOME OFFICE: Majestic Building, Detroit, Michigan 


$218,435.32 


16,295.09 
1,020.83 
27,796.53 
326.15 
2,094.14 


6,559.81 
$299,850.50 


$81,685.00 
None 
1,828.1; 
216. 337.33 
$299,850.50 


ee Gr i. 2. heres. t eos onancabaees $70,885.83 
Gain in Surplus 17,558.92 
NE Sl EE 6 ika'e rkexdce neces oak ewe see 52,845.00 


1,397,253.64 


Desirable territory open for reliable agents to sell our unrivalled contracts ; 


Company. 





—__- 





FORTY-THIRD ANNUAL STATEMENT OF 


OF CINCINNATI 
FOR THE YEAR ENDING DECEMBER 31, 1909 
Paid-for Basis 


ASSETS 
Cash on Hand and in Bank : 


First Mortgage Loans on Real Estate .. 

ome Office Property and Other Real Estate . 
Cash Loans on Company’s Polici s..... 1 

United States Bondsdeposited with Treasurer of Vv ‘irginia 

Premium Notes on Polici: s in Force ..---- 

Net Deferred and Unreported Premiums eske edgesesveerce 

Interest and Rents due and unpaid eeeee 

Interest accrued, not yet due ....... $Eseees nes eae 

Admitted Assets December 31, 1909 


CYABILITIES 


Reserve Fund required by law. : - 359,81 1,069.00 
Policy claims in process of adjustment.. ees 138,273.00 
Dividends on deposit and Premiums Paid in Advance.... 117,220.25 
Instalment Policy Death Claims not due ..-.....-...-.-.- 728,836.00 
Commissions not due and all other obligations. . . pe og ney i. 
Surplus credited on special forms of Policies. 9,653, 20: 
Surplus derived from participating business, assigned 

a So. eer ee ear 2.299.891 40) 

250 O37 R5 





Surplus de rived frat m non- -part c pating busines 


Capital Stock.. 500,000.00 





RECEIPTS 
Re en es ee eee ear 209,903.92 
.212,217.05 

79,737.68 
60,017.02 


Premiums.. 
Interest and Rents.. 
7 Profit and Loss.. 
Other Receipts— 


Sundry Ac Cc counts.. 


DISBURSEMENTS 
.-+-. $2,341,849.01 

"943,904.01 
909,669.58 
1,504,633.60 





Death Claims.. oer 
Matured Endowments. and Annuities. 
Surrendered and Cancelled Policies .. 
Dividends to Policy-holders . oak inied aidate 
qotal Payments to Policy- holders Meee cceecererersccvcccsess 
c Coemaiealone and all ‘other. expenses . 
Total Disbursements. . 
i xcess of Receipts Over Disbursements. 


INSURANCE ACCOUNT 
Total Number of Policies in Force. . 
Total Amount Insured 
Policies Revived and Increased in 1909, 








337, Insuring .... - 


EXECUTIVE STAFF 
JESSE R. CLARH, President 





ALLAN WATERS, Supt. of Agents J.R. L. CARRIN 
E. E. HARDCASTLE Actuary 





$74, 


THE UNION CENTRAL LIFE INSURANGE CO. 


$894,637.95 


57,720,820.15 


458,756.70 
0 310.1 o1. 15 5 


2 047. BOD. 30) 
462,874.38 
165.193 11 

2,438,427.20 

523,966.28 


$3; 528,929.2: id 
$74,523,966. 28 


$14,554,875.67 


$5,691,056.20 


38x, 220.66 
2,2 ee 





: 162.42 
“B20 °713.25 


$14,554,875.67 


148,258.00 


- $284.906,328.00 


$779,564.00 


Policies Issued and Paid for in 1909, 12,952, Insuring. SS $31,723,515.00 
GAINS IN 1909 

Garden ben AbevelOOadd BOSSES «ooo ccccescccccccccsvecccccs csesescvscccsccccees $6,590,7 20.88 

Gain in Outstanding Insurance.............-- 5,815 Policies for $15 839,528. oo 


E. P. MARSHALL, Vice-President E. D. HAY NES Auditor 

PAUL E. W IL LIAMS, 2nd Vice- President | GEORGE L. WILLIAMS, Ass’t Secre tary 
JOHN D. Se ' R. F. RUST, Aeststent Treasurer 

LOUIS ur | JESSE R. CLARK, JR. 


T LING eas 2nd Ass’t Treas. 
CLARK W. DAV Is, "Medic al Director WM. MURTHA Ass’t Med. Director 
ON. Ass’t Actuary 
MAXWELL & RAMSEY. General Counsel 
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ROYAL ARCANUM’S POOREST YEAR SINCE 1905. 


Some of the members of the Royal 
Arcanum, and possibly some people who 
are not members may have been be- 
ruilded into a new faith in that frater- 
ial order by the optimistic “New 
Year’s Greeting” which the supreme re- 
sent of the Royal Arcanum indulged in 
on January ist. He called attention to 
‘he financial condition of the order, and 
showed that the excess of resources over 
nown liabilities on December 31, 1909 
was $6,548,996.14 as compared with $5,- 
37,569.79 on December 31, 1908, a gain 
f $811,426.35. Because of “these sple1- 
iid results” he tenders his “heartfelt 
hanks and congratulations.” 

We dislike to disturb such enthusi- 
istic optimism, yet for the sake of 
hose who are doomed to another cruel 
iwakening, even worse than that of 
905, it seems to be necessary to analyze 
hese splendid results and ascertain 
whether they are the solid metal or only 
. thin plating. Let us investigate the 
progress of the order during the four 
vears since its increased assessments 
went into operation. We will note also 
how much a part interest on the assets 
in the emergency fund has played. The 
net resources in excess of liabilities at 
the end of the year since 1905 and the 
gain for the year are shown as follows: 

1906. 
Net resources Dec. 31, 1905... $2,526,963 


Net resources Dec. 31, 1906... 3,850,920 
a ee $1,323,957 
Interest earned in Emergency 
a eer te re 58,188 
Balance of gain ........... $1,265,769 
1907 


Net resources Dec. 31, 1906... $3,850,920 








Net resources Dec. 31, 1907... 4,763,119 
NE hs carats edn weeds $912,199 
Interest earned in Emergency 
ES So cera denatheae eee cate 105,955 
Balance of OAIR. ... 62.05000<% $806,244 


1908. 
Net resources Dec. 31, 1907... $4,763,119 
Net resources Dec. 31, 1908... 5,737,579 





PE. x0 cagasdin wommenee $974,451 
Interest earned in Emergency 

UE. “vo cans we eeceveba noha 151,805 

Balance of gain...........- $822,646 


1909. 
Net resources Dec. 31, 1908... $5,737,570 


Net resources Dec. 31, 1909... 6,548,996 
PE wknnd ccasnaousp ues $811,426 
Interest earned in Emergency 
PE uc aetusd cdees cena eee 231,341 
Balance of gain. ..... 6.000 $580,085 


The increase in net resources of $811,- 
426 hailed as such a “splendid result” 
compares with an increase of $974,451 
in 1908, of $912,199 in 1907 and of $1,- 
323,957 in 1906. Rather a rapid descent. 
But the increased interest earned on the 
Emergency Fund assets saved the day 
in part. The gains which came from as- 
sessments are approximately indicated 
in the balances after deducting interest. 
This balance in 1909 was $580,085 as 
compared with $822,646 in 1908, $896,- 








244 in 1907 with $1,265,769 in 1906. The 
margin between assessments and death 
claims is being wiped out. A decrease 
in 1910 and 1911 corresponding to that 
of 1909 will bring about another deficit. 
That the death claims are overtaking 
the assessments the figures presented 
below will show. First we give the death 
claims paid after deducting “orders re- 
paid” and the increase or decrease in 
unpaid claims for each of the four 
years: 


Death 

Claims Unpaid 

Paid. Claims Net Claims 
Year Dec. 
1906 ....$7,703,347 $57,010 $7,646,337 
1907 .... 7,931,368 125,883 7,805,485 
1908 .... 7,685,099 108,337 7,576,762 
1909 .... 7,625,873 *11,539 7,637,412 
*Inc, 


The net death claims in 1909 were 
larger than in 1908 and about as larze 
as in 1906. But the assessments have 
been smaller each year and in 1909 
were the smallest of any year since 1905. 
We compare the assessments and net 
death claims as follows: 


Excess of 
Year. Ass’mts. Net Claims. Ass’mts. 
1906 ...$8,934,202 $7,646,337 $1,287,865 
1907 ... 8,596,325 7,805,485 790,867 
1908 ... 8,390,332 7,576,762 813,570 
1909 ... 8,202,265 7,637,412 564,853 


Can it be necessary to comment on 
these figures? Is not ruin written clear 
and large over their face? Who that 
can reason from cause and effect can 
doubt that the Royal Arcanum is agaii 
on the road that leads to another in- 
crease in assessment rates, another big 
revolt and wholesale desertion on the 
part of its healthy members, and a still 
greater increase in its mortality rate 
The money that its younger members 
are now contributing is beinz poured 
into a sink hole for it will not save the 
order from paying the penalty which 
its many years of indiscretion as to 
rates of assessments have imposed up- 
on it.—The Insurance Observe. 





Union Central Life. 





The forty-third annual statement of 
the Union Central Life covering the 











| 
| 


business for the year ending December | 


31, 1909, shows substantial progress. 
The total receipts for the year were 
$14,554,876 and the total disbursements 
$6,201,713. 

The new paid-for business of the 
company for the year was $31,723,515, 
to which there was added $779,564 in 
policies “revived and increased,” mak- 
ing a total of $32,500,000. 


Other features of the year’s record | 


were: Gain in admitted assets $6,590,- 
721; gain in outstanding insurance 
(5,815 policies) $15,839,528. 

The Union Central now has admitted 
assets of $74,523,966; liabilities (in- 
cluding $59,811,069 of reserves as re- 
quired by law and $9,653,205 surplus 
credited on special forms of policies) 
of $70,995,037. 

Its surplus derived from participat- 
ing business, assigned and unassigned, 


is $2,299,891; surplus from non-partici- | 


pating business $729,038; capital stock 
$500,000. 








ducing a voluminous business. 





We wish to obtain the services of two men capable of pro- 


Mississippi and comprises one of the finest fields in the country. 
We want only large producers whose past performances will 
guarantee a net earning of at least $15,000 a year. 
If you are a “top-notcher” address, 
M.C. Care Tue Eastern UNDERWRITER 
105 William St., New York City 


The territory is west of the 








United States Annuity & Life Insurance Co. 
OF CHICAGO, ILLINOIS 
ANNUAL STATEMENT, DECEMBER 3ist, 1909 
ASSETS 


Mortgage Loans on Real Estate.......ccscecsececscsssccccesccccseces $172,801.29 


eee Re ie ee ee Dae | ot ee lak ene bene ania 172,436.00 
Bonds and Stocks Owned (market value).... -. -..--.--+- 102,100.00 
Cash m Office and in Banks... .........-004.. Dela 17,184.03 
ee te ess beer aweene sha 4,283.32 
Net Deferred Premiums (Reserve charged in Liabilities) ...... ; 20,524.35 
Premium Notes and Loans on Policies Secured by Reserve ..........--- 3,839.83 
i i £0. 8s O78 yas S66 Oboe kbs DRO Ee wee ee eae 3,084.29 
SN Sve cid ncbnhticcc neds asdsbee ees san $496,253.11 

Deduct Assets not admitted, Furniture and Fixtures 6,147.02 
Total Adaniited Asses «0 0060.6 00060 sovecseccess . $490,106.09 

LIABILITIES 

Reserve on Policies......- ReuE Ss a Ulin sae eeWWeas a eusNews . $173,176.00 
Se ONE, Fe Sa deswacdeas ee eT TT terre None 
Bills Outstanding and Taxes Accrued. ........-.-2-ecscceeesseeees 4,900.33 
Dividends Apportioned to Policyholders. .............-..-+sesseeeeeeee 18,797.57 
Dees 60 FOCI MONRCEG «0005 cscvcicseesss ceseesessvecicosececesouss 293,232.19 
$490, 106.09 

os oss csc aehanesds shed sme dadeewen $54,618.03 
Gain in Assets...... eye iantieh uate 101,588.81 
Gain in Insurance in force.................---...+.... 1,316,537.00 


OFFICERS 
HENRY A. SALZER - : 

CLAIR E. MORE - Vice-President 
WILLIAM T. SMITH,  Sec’y and Treasurer 
LUCIUS McADAM - - Actuary 


- President 

ZENO M. HOST Director of Agencies 
JAMES H. STOWELL, M.D., Medical Director 
BULKLEY, GRAY & MORE, General Counsel 


HOME OFFICE - - - ~ - - CHICAGO, ILLINOIS 


THE IDEAL COMPANY 


Organized under the Compulsory Deposit Law of Illinois 








A PENN MUTUAL PREMIOM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 








MANACER FOR NORTHERN ILLINOIS 


A strong Illinois company, with a number of producing agents already in this 
territory, has 


AN OPPORTUNITY WORTH INVESTIGTING 


The right man can have a liberal commission and renewal contraet. 
All communications confidential. 
Address ‘‘ Northern Illinois,” 
Care The Eastern Underwriter, 105 William St., New York City. 














Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - 
Reserve - - - 
Capital - - - 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$584,482 62 
$201,330 00 
$300,000 00 











Small Incomes for Persons of Moderate Means 


By Edward A. Woods, Manager Pittsburg Agency Equitable Life Assurance 
Society. 


large estate are generally per- 
familiar with financial affairs. Often 
the children, or close kindred are themselves 
actively. engaged in the busineSs of the de- 
cedent—or in general business—-and there- 
fore responsible and experienced as well as 
interested advisers. The very size of a large 
estate enables the securing of the best legal 
advice and able business men, for executors, 
or. better still, 9 good trust company. Not 
ovly are such estates well able to bear the 
cost of good administration; but even if part 
is lost, what is left may still be suflicient to 
provide a comfortable living 


Heirs to a 


SODS 


Yet all experience shows that, even in 
lirge estates, there is a great probability 
that through injudicious management, poor 
investments or extravagance, they will be 


wasted in a few years. Eminent authorities 
state that the chances are nine out of ten 
that an estate will be gone in seven years 
Therefore even for persons of large means, 
an Equitable Life Income is the safest provi 
ison that can be made 


Safeguarding Small Estates. 


If for men of wealth and financial ability 
an Equitable Life Income is the most secure 
provision for wives and children, how much 
more necessary is it that the estate small at 
best should be safeguarded in every possi- 
ble way! Much of the estate of a millionaire 
may be lost and yet enough left to live on. 
Lut when the insurance is small and perhaps 
ali to be depended upon, certainly no chance 
of ioss should be permitted. One may be ex- 
travagant with a large sum, but the small 
amount should certainly not be risked cr 
Icst. 


Advantages of Small Income Policies. 

The objection raised to the purchase of a 
Life Income by persons of small means is 
that the amount is so small that it will all 
be needed at once. But will not the wife or 
children of such a man need to live 
years after his death as the first few 
months? If «a man is to leave an inade 
quate amount for his family, should he not 
conserve it so as to furnish as much main 
tenance and make it last as long as possible, 
for not only the immediate needs of his fam- 
ily but those in years to come? Des a man, 
even if of moderate means, wish his widow 
to have little or no income the older she 
Does not an army, a ship or an indi- 
short of provisions on a long jour- 


some 


gets? 
vidual, 
little they have g 
of consuming it quickly as if they had 
plenty, at the expense of later starvation? 
Do not the very necessities of the family ef 
the man of comparatively small means con 
stitute a menace ard a danger that either 
the money will be spent or that, tempted by 
their very sities to large re 
turn.it will be lost in hazardous investments? 


neces secure a 





Wealthy heirs, even if unrestricted, not only 
may know better than to bazard the prin 
cipal in investments promising a large rate 
of interest but the income from investments 
at a safe rate may be still ample; but heirs 
of those of small means, more often inex 
perienced in business, feel compelled by 
their inadeanate resource to aecept the 
promise of such a return from investments 


is any good gusiness man would know to he 
absolutely unsafe 

Is it better to leave a daughter, 
perhaps in any event be forced 
living, $5.000, with every probability 
a few years it will be spent o1 


who will 






mouth, that she will certainly 
life to supplement her earnings 
know and she will know can be depended 


upon to last her whole life’? 
Would you not valu 


or one br all 3 


y to your wif 
if but Sa 





ad mean to you 
while you are living? How 
dd to happiness and comfort 
f your family to be receiving say 


i $25 every 
three months? 


Hlow many men would throw 


Way a farm left to them that would bring 
am income of say $150 a vear? Would not 
Si00 a year pin money or dress money make 


«very difference in the world to many a wife 
or unmarried girl? Would you yourself not 
appreciate a certain income of say $50 or 
€100) a year, that you knew wonld last your 
entire life? 








Self-Provided Pension. 


A move to abolish pensions in the country 
would kill any political party suggesting it, 
yet the nverage: pension in tne Cunited States 
is but $15.40 a month or $160.80 a } 
how many cases does this mean ever 
te the verteran receiving it or his 
A young man can provide this for his wife 
for ahout $1.50 week or 86 a 
y ish government for years has been agi 
ig an old age pension act th 
but a few shillings a week on < aged s 
poor relief average but about $75 a year per 
pauper The maximum pension proposed can 
be provided by any man for a small weekly 
eutlay by an Equitable Endowment Life In 
come Each $1 a week at most ages, deposit 
ed with The Equitable, will give an income 
of $50 a year, beginning 20 years from now, 
or. at once upon the husband’s death, as long 





as either husband or wife lives. These poli- 
cies, bought a small amount at a time, would 
gradually provide a comfortable old age pen- 
sion—self-provided. 

Easily Sold to Old Policyholders. 

How many, even if carrying considerable 
insurance, could be induced to settle small 
incomes on their wives or children, or on 
their wives and each one of their children, 
in addition to their other insurance! Try it 
among your larger policyholders, especially 
around the wife’s or children’s birthdays, 
or in the case of a new born child. This, 
constantly added to, as the means of the 
father will permit, will make an increasingly 
attractive proposition. 

Life Incomes will protect other insurance. 
Many persons having what they may consider 
ample insurance payable in cash should guar- 
antee their families against its loss by set- 
tling even small incomes upon them. If the 
other money is wisely invested, the annuities 
will help; if it is lost, they may be all im- 
portant. 

Old People Work for a Living. 

Of the people in this country over 65.68 
per cent. have to work for a living; 90 per 
cent. of the widows lack the comfort of life 
and 32 per cent. of them are earning their 
bread, many with the handicap of small 
children also depending upon them, for main- 
tenance. How much of this could be allevia- 





ated by even a small Endowment Life In- 
come! 
A daughter of 30 can provide, for her own 





eld age, beginning at 50, when her earning 
power will probably decrease, as well as for 
a mother of 65, beginning at once in case of 
the daughter’s death an income of $50 a 

ir, an annual deposit, beginning at 
ic. a week, and reducing each year. 





Hiow many girls, or even boys, working for 
1 living, woutd be able to select their work 
important to the girl physically and 
morally, as well as financially—if provided 
with an income of $10 a month! How much 
ix un increase of 8 in many a salary needed 
md welcomed. Yet a father of 45 can provide 
this for a daughter 20 by an annual deposit 
eginning at less than $1 a week, and de- 
creasing annually 


—so0 


Incomes Surer and Cheaper. 

Insurance of $2,000 would hardly produce 
auy more than $100 a year, even if invested 
Wisely; yet practically the same sum _ will 
purchase a Life Income of $120 a year. that 
is far more certain to last longer and be 
more safely and conveniently invested. Of 
14) wives, one half left $2,000 in cash, and 
the other half incomes of $10 a month, which 
sxroup would be better off say 20, 10 or even 
five years from now. 

The very way in which Life Incomes are 
paid suggests more forcibly how inadauate is 
the insurance most people carry. Suggesting 
to a man of small means leaving $3,060 to hi 
wife sounds liberal He thinks of his wif 
receiving $3,000 at one time; a larger sum 
than he has ever given her or than she has 
ever had in her possession. He does not 1e- 
flect that after his earnings have been de- 
stroyed by death this means an income of &3 
a week, even if safely invested, and not 
wasted; which judging by genera! experience 
is improbable. But if you suggest an income 

"$100 a year, this same man will object that 
it is not enough, furnishing you an excellent 
opportunity of putting before him the piti- 
fully small provision he has made for his 
family’s support. 





Incomes are paid in just the way that the 


average man provides for his wife; not by 
giving her a lump sum to _ invest but 
by giving her so much a week. month or 


How many men, even if they could 
! would consider giving their wives 4 
few thousand dollars to invest. without any 


do so, 


consultation whatever with them? Why 
force upon your wife, after you are gone, 
the burden of investment that you would 


never think of her assuming while you are 
“alive? 


Buy Small Incomes Frequently. 


Small Life Incomes taken frequently pro- 
vide a larger aggregate amount, aud make 


the payments of the deposits, therefore, more 
convenient, because falling due different 
nionths. Even a small Life Income taken 
now for one child, again for another, and 
again for the wife, will he the safest provi- 
sion a man can make. ‘This is a family and 
home protection, less likely to be dropped or 
bypothecated than other plans. A Life In 
come taken at the rate of a child’s age may 
be so arranged that the income may be 
payable to the mother during her life time 
for at least 20 years and so much longer as 
the daughter is alive, and at the mother’s 
death be payable to the daughter as long as 
the daughter lives. This makes an absolute- 
ly certain provision for the mother for 
ng and for the daughter for her entire 
ife 
An Endowment 

life will probably 
you would make ir 


Life Income on your own 
inean more savings than 
any other way; and the 
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THE STAR OF SUCCESS 


Shines over the fields in which our agents work. Why? 
Popular company, policies that cover public needs, low 
net cost, literature that prospects read. Now writing the 
largest business in our history. For agency information 
apply to 





F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 








National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 £ tates 
JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 
FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 


JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade : 


Assets................... $47,490,998.98............ ...Gain, 167% 
0 eee $41,661,130.12................ Gain, 162% 
Surplus....... ....+++.$ 5,829,868.86................Gain, 211% 
Insurance.............. $161,423,115.00................Gain, 79% 


Absolute Security and Economy of Management 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


L. G. FOUSE, President : 























Georgia Life Insurance Company 


OF? MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 


PAID IN CAPITAL AND SURPLUS OVER $475,000.00 


Began Business November ist, 1909. Business confined exclusively to 
“Guaranteed Life Insurance.” 


For agency contract, address 
0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 











ineome, beginning 20 years from now, wonld 
seem inconsiderable | 





NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colonial Trust Bldg., Reading, Penna. 
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RECENT -COURT DECISIONS 


MEMORANDUM PART OF POLICY 





Conditions Under Which Unpaid Note 

Completes a Transaction—Owner- 

ship in | Gankruptey. 

Summarizing several recent court 
iecisions The Green Bag, of Chicago, 

Lys: 

The Supreme Court of Wisconsin has 
ist decided that a paper attached with 

pin to a policy containing options 
nd estimates addressed in general 

rms to the insured, .untaining the 
a’'ement “These estimates are author- 
zed figures of the society” and contain- 

ig the name of the society, forms a 
art of the policy contract. 

The company sought to show that the 
aper was not attached to the policy 
yy it, and that no agent had authority 
‘o attach any paper to any policy to 
ary its terms, and that the paper was 
he usual separate sheet in use by the 
ompany for the purpose of soliciting 
husiness. The claimant showed that ho 
eceived the policy in the form it was 
yresented in evidence, from the com- 
any, and had been in that form for 
20 years. Suit was brought for the 
cash withdrawal of a life annuity named 
in one of the options. From a judgment 
in favor of the claimant the company 
appealed and said appeal was affirmed 
in Timlin vs. Equitable Life Assur 
ance Society. 124 N. W. Rep. 253. 

The policy itself contained ‘the con- 
ract between the parties hereto is com- 
pletely set forth in this policy, and the 
application therefor, taken together, 
and none of its terms can be modified 

——except by agreement in writing” 
signed by one of the authorized of- 
ficers. 

x - - 

Where a life insurance policy is pay- 
able to the wife of insured if she sur- 
vives him, but if not, to his estate or 
designated beneficiary, and which he 
has the right to surrender at any time 
for paid-wp insurance or other value, 
such a policy is not the property of the 
wife, but of the insured during his life- 
time and in case of bankruptcy, the 
paid-up value passes to his trustee 
where the company is willing to pay 
the cash surrender value. 

The foregoing is the substance of a 
decision by the U. S. Circuit Court of 
Appeals, 2nd District of New York, and 
it is held, not to conflict with the sta- 
tute of Domestic Relations, law of New 
York, Chapter 14, Section 52. 

But policies payable to the wife abso- 
lutely and which a married woman may 
dispose of by will or may with the writ- 
ten consent of her husband; assigned 
or surrendered to the company cannot 
be reached by the trustee of the insured 
in case of insolvency. 

To obtain clear understanding of this 
decision, Sec. 52, of the Statute should 
be read. If the wife had been a party 
to this proceeding her right in the pol- 
icy might have been differently con- 
sidered. 174 Fed. Rep. 333. 

? * + 

Where the applicant for life insurance 
gave his note in payment of the first 
premium, and the same was accepted 
by the agent, and where the applicatior 
was acted upon by the company and the 
policy was issued and forwarded to the 
azent for delivery, and the insured came 
to his death prior to such delivery, it 
was held in Francis vs. Mutual Life In- 
surance Company, by the Supreme 
Court of Oregon, 106, Pac. Rep. 323, that 
such transaction constituted the com- 
pleted contract and the company was 
bound. In reversing a judgment for the 
company, the Supreme Court says: 

“By the terms of the application the 
following conditions were to occur be- 
fore a policy should be effective: i1st— 
the matters stated in the application 
were to be true; 2nd—the first premium 
must have been paid during the good 
health of the applicant, and 3rd—the 


policy must have been ey ie the 
company and issued.” 

“And that the giving of a note in pay- 
ment of fi:st premium unexplained by 
any tes‘imony on part of the company 
was evidence of payment that the bur- 
den of proof concerning the matters in 
the application was upon the company, 
that when a company receives an ap- 
plication for insurance, acts upon it, 
signs and seals a policy completed in 
form, and forwards it to its agent, for 
delivery to the insu.ed, the policy is 
deemed to have been issued and in ef-' 
fect from the days of its deposit in the 
mails.” 

It seems that there was an inquiry 
pending about the habits of the insured 
who was killed at about the same time 
but before the policy could be delivered. 


The company sought to withdraw the 
delivery of the policy, and denied lia- 
bility upon the report of a physician 
that “upon inquiry I find concensus of 
opinion that he was a drinker’ exces- 
sive use of liquor was denied in appli- | 
cation, but the company failed at the 
trial to prove a breach of warranty by 
the applicant. 





RETIREMENT OF JOEL G. VAN CISE. 





Veteran Actuary With Equitable Life 
45 Years—Will Act in Con- 
sulting Capacity. 





Joel G. Van Cise, the veteran and 
well-known actuary of the Equitable 
Life has resigned owing to ill health, 
his resignation which came as a surprise 
being accepted with regret by the board | 
of directors. He has been appointed | 
Consulting Actuary, so that the Society 
will still have the benefit of his advice 
on actuarial matters of importance. 

Mr. Van Cise, who is 66 years of age, | 
joined the forces of the Equitable Life | 
45 years ago as a bookkeeper in the 
Actuarial Department. In 1872 he was | 
appointed assistant actuary, and follow- 
ing the death of George W. Philips was 
appointed actuary in 1898. 

He has for many years taken a prom- 
inent part in the affairs of the Actuarial 
Society of America and held an honored | 
place in the esteem of the members of 
his profession. 





Tribute to Faithful Worker. 





Jay A. Frink, superintendent of agen- | 
cies for the Metropolitan operating in | 
the Western Territory died in New | 
York February 11. He entered a private 
hospital for an operation in July last | 
and was operated on for cancer. In 
speaking of his connection with the 
company and his personality Vice 
President Geo. H. Gaston says: 

Words fail us in our attempt to adequate- 
ly portray the charm of Mr. Frink’s sweet 
and amiable disposition, his refined qualities 
of mind and heart, his uncompromising hon- 
esty and integrity, his clean life, his un- 
faltering allegiance to a host of friends in 
his business and social life, his lofty motives 
and high ambitions, his untiring zeal and 
energy, and his splendid success in his 
chosen career. Mr. Frink first became con- 
nected with the Metropolitan in October, 
1890, and, except for two intervals, cover- 
ing together about seventeen months, re- 
mained in the service up to the time of his 
passing away-—a period of over nineteen 
years. 








Great Southern Life. 





At the close of business January 31 
1910, the Great Southern Life of Hous- 
ton, Texas, had resources of $632,254; 
liabilities $11,307; surplus for the pro- 
tection of policyholders $620,947. 

Up to that date it had received ap- 
plications for business aggregating $1,- 
664,000. Of this amount, $1,495,500 was | 
issued; $127,000 pending and $41,500 | 
postponed and declined. 





| 

Application for membership to the! 
Life Underwriters Association of New 
\ork to be acted upon at the 23rd an- 
nual meeting which will be held at the 
Hotel Plaza this evening (Thursday) 
are: Albert G. Borden, Equitable, and | 
Wm. W. Starbuck, Travelers. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres'dent. 
W. D. Wyman, ‘ice Pres. and Treas, | 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 


| financial condition, its fair and liberal policies, 


all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 


holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mas« 


LEON F. FOSS, General Agent | 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 





RELIANCE LIFE 


PITTSBURGH | 
Policies That Can’t Be Beat 


Assets 

Over Two and One-Half 
Millions | 

Exceptional opportunities for Generel | 
Agents in | 
PENNSYLVANIA | 
| 


01:10. IOWA AND ALABAMA 








TO WIN IN | 
COMPETITION 


Represent the Company whose 
agents have the strongest fighting 
material and the most telling ar- 
guments. Everyone knows the 
superiority in low cost to policy- 
holders, (due to high interest 
earnings, low death and expense 
rate) of 


THE UNION CENTRAL LIFE } 


Insurance Co. of Cincinnati 


Assets = 
Liabilities = 


$74,523,966.28 
$72,324,302.92 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 


HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 











For agency contract address 


Second Vice-President 
Hartford, Conn, 














THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a _ safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909... $47,980,647.74 
Liabilities... ........... 44,476,655.68 
Es ccecscs qvissdees’ 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 











2 ATO 


MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office operation, 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. caquire Now. 


UNION MUTUAL ‘LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E, RICHARDS, President 

Address ALBERT E. AWDE, 
either Supt. 396 Congress St, Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, Cal. 

















1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets. . .$23,626,018 63 
Liabilities (including Di- 

vidend Endowment 

| eee errr 21,858,691.62 
Dividend Endowment 

Fund (Deferred 

Dividends) ....0.0600000 2,119,044.00 
ere 1,767 327.11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 
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IN STUDYING FIRE CONDITIONS. 





Suggestions of Its Engineers of Great 
Benefit to Communities—Condi- 
tions at York, Pa. 


Eastern 


In The Underwriter re 
cently we published the copy of a let- 
ter addressed by Mayor Weaver, of 


York, Pa., to the National Board of Fire 
Underwriters, in which that official very 
vigorously assai!s the statement made 
and conclusions reached by the asso- 
ciation’s representatives as to the fire 
hazard of York. 

We now append the reply of Assist- 
ant General Agent Mallalieu of the Na- 
tional Board to Mr. Weaver: 
Practicable Reforms Only Suggested. 

We beg to acknowledge the receipt of your 
esteemed favor of the 19th instant and to 
advise that we have given careful considera- 
tion to its reading. 

Before replying to some of the statements, 
we beg to ask your attention to the work 
which the Committee on Fire Provention of 
the National Board of Fire Underwriters is 
carrying on. For almost six years our en- 
gineers have been traveling from city to 
city conducting investigations similar to that 
which was made at York, and have thereby 
acquired a wide experience in matters of 
fire protection which enables them to speak 
as experts. Our constant endeavor has been 
to suggest only what is practicable and we 
de not believe that any recommendations 
were suggested for your city which are not 
of such a nature, or that are not similar to 
cthers that have been adopted in cities 
where somewhat like conditions were found 
to exist. We hold that our engineers are 
able to judge of the comparative position of 
each municipality visited in reference to fire 
protection and that our reports are framed 
absolutely without prejudice, and it is grati- 
fring to us to be able to say that the value 
of these reports has been largely recognized in 
most of the cities visited, and with hardly 
au exception improvements in the fire de- 
partment and water supply have followed 
within reasonable time the issue of the 1e- 
ports. 

One of the aims of the National Board in 
eatrying on this work is to secure co-opera- 
tion in materially lessening the conflagra- 
tion features which now exist in so many 
of our cities throughout the country, and the 
within circular, issued over a year ago by 
our president, in reference to this work, 
tugkes such a strong presentation as to what 
it is hoped to accomplish through this work 
in reducing the fire waste, that we ask your 
perusal of it. 

We give these reports to the city as be- 


ing our judgment as to what should be done 
it the best conditions from a fire protection 
standpoint are to prevail. The case must 
ihen be left with the municipality and its 
otlicials. We do not in any instance expect 
that all of the recommendations can be ac- 
complished at once; in some cases a consid- 
erable time will be required, and it will be 
gratifying to us if the result shall show a 
lessening in the enormous fire loss of the 
ccuntry due to the work which we are seek- 
ing to conduct with sucb wisdom and fairness 
the committee and those in its empioy 
ure able to command. 


Should Install Paid Department. 


Keferring to your statements of what the 
printed reports say under fire methods, we 
would say that the percentage of the fires 
extinguished by chemicals is large and in- 
dicates care is taken to eliminate excessive 
water damage at the incipient fire. How- 
ever, the excessive loss per fire, averaging 
$1,254, shows that the loss on the remainiug 
17 per cent. is very heavy. Where such a 
large percentage of fires are extinguished by 
chemical apparatus in well regulated paid 
tire departments, their loss per fire has aver- 
aged between $200 and $350. Assuming 
yeur loss of 1904 was due to two fires and 
should not be considered in judging the 
eficiency of the department, we find the 
less for 192 to 1908, inclusive (but exclud- 
ing the loss for 1904), to average over $500 
per fire, which you will grant is too high, 
particularly when so many of the fires are 


as 


extiguished with chemicals with a probable | 


$16 or $20 damage. We found little to sug- 
gest in the way of improved apparatus, but 
experience elsewhere and the general opin- 
ion amongst chiefs of departments and citi- 
zens of places where the volunteer depart- 
ments have beén replaced by paid organi- 
zations, fully convince us that a paid de 
purtment should be instaliea ror a city the 
size and containing the values of York. 


In the matter of our recommendation re- 
garding the disbandment of the Vigilant 
Company No. 1, we would state that our 
engineers appreciated that a somewhat large 
initial cost would be involved in changing 
the York fire department from a volunteer 
to a full paid basis, and after 
thought were of the opinion that the Royal 
Engine Company with full paid firemen 
would give much better protection to the 
West Side manufacturing district than the 
two engine companies (No. 6 and Vigilant 
No. 1) on the present volunteer basis. The 
heights of many of the large factories in 
the West manufacturing district should not 
be lost sight of. A light ladder truck on the 


West Side of Codorus Creek could respond | 
to all parts of the city and be especially | 


prompt in reaching this district which now 
depends upon the heavy serial truck located 
east of the congested value district which 
you will appreciate is a considerable distance 
from the section above referred to. If the 
department is reorganized along the 
the first 


1 could respond to 








with headquarters at Home Office. 


cations treated confidentially. 


YOUR BEST OPPORTUNITY 


One of the leading, medium-sized Western Life Companies has an OPPOR- 
TUNITY for a high-class man as 


SUPERINTENDENT OF ACENTS 
A permanent status and good future to the right man. 


Address ‘‘ Best Opportunity,” 
Care of The Eastern Underwriter, 105 William St., New York 


All communi- 











GOOD AGENCY 


Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 











life companies. 


newal interest. Address “ 





Ww AN TE D 
Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
Straight commission with or without re- 


Care of The Eastern Underwriter, 105 William St., New York. 








careful | 


lines | 
recommended, either Engine 3 or Laurel No. | 
alarm in the | 


West Side manufacturing district in addition , 
to Royal Engine Company, leaving two en- | 
zines to protect the business district. In 
the event of a second alarm, these two com- | 
panies could respond and Goodwill Engine 
No. 5 could be moved into one of the| 
vacated quarters. } 

If there are personal reasons or civic | 
pride to be considered regarding the Vigilant | 
Company, we offer no objection to its main- | 
tenance provided it is put on a full paid} 
Dusis and the city believes that the expense | 
in connection therewith is warranted, but | 
we would strongly urge the need of better | 
ludder protection at this point. The dis-| 
bandment of the Vigilant Company was not | 
suggested because of the question of the| 
efficiency of its members. The fact that! 
such a piece of apparatus was located at 
that point was what influenced our engineers 
to suggest the recommendation in the re- 
pert. It is quite evident that as the city 
grows it will be necessary to install an addi- 
tional engine company on the West Side, 
but if present conditions are to be properly 
cared for, we consider that our recommenda- 
tions for the ladder truck and a full paid 
department should be adopted. 





UNEXCELLED IN 
Favorable Mortality 


——{3D— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








Philadelphia Life 


INSURANCE COMPANY 
NORTH AMERICAN BUILDING 


PHILADELPHIA, PA. 








The Southern States 





INSURANCE 
COrFIPAN Y 


Life 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 





General Offices: ATLANTA, GA. 








Security Mutual Life 








Are you? 


ducers—writers of 








an unimpeachable record can 


Sells better than a“Board Contract” 
Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 


This is a proposition for large pro- 


Write for particulars. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg 





Any successful Life Insurance solicitor, having 


secure good 


territory with a liberal contract by addressing 


Insurance Company 


BINGHAMTON, N. Y. 












special contracts. 
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INDUSTRIAL DEPARTMEN 





WHAT ARE YOUR PLANS? 


H. C. White, president of the Assist- 
ints Association of the Jersey City 
taff of the Prudential, sends us the 
following as to the value of having de- 
finite “Plans.” 

If ina business meeting your Super- 
rtendent should suddenly call upon 
ou, Mr. Agent, to state your plans for 
i910, could you do it; promptly and 
oncisely? 

In fact have you any well formulated 
lans for the year? Have you an aim; 
f so what is it? The successful busi- 
1ess man lays his plans carefully, and 
it is necessary if 1910 is to be a con- 
inuous march to-ultimate victory for 
-ou, Mr. Agent, to plan your work and 
hen to work your plans. Set a mark 
or yourself and “Aim high.” 

How many agents after the first few 
veeks of the year can tell what their 
nerease is? Why not keep an accu- 
ate record and know just where you 
ire at all the time? Plan never to hav2 
ess than twenty-five cents increase 
each week. “Too little you say?” Well 
did you average that last year? Aim 
higher if you like but hit the mark. 
Plan to make your collections early so 
that you can devote some time each 
week to straight canvassing and still 
be able to work out your plan of writ- 
ing up those you have in your prospect 
book on the weeks budget. 

Plan to lower arrears and to this end 
keep making advance collections. Plan 
to be courteous to every one. « Oh, yes, 
Mr. Agent, you need to plan for this 
too. It will take all there is of you 
some times then to work your plan. 
Mrs. Perpetual Arrears and Mrs. Call 
Tomorrow Night with Mrs. “I’ll Take 
Four Weeks If I Like” will test the 
steadfastness of your purpose to be 
uniformly courteous to all with whom 
you have dealings. 

It will pay you in new business to 
keep the good will of your patrons. 
Never be less than a gentleman even 
when in the poorest or most uncul- 
tured home. Even uncouth people 
know and admire and respect a real 
gentleman. 

Plan to make 1910 a “howling suc- 
cess,” and work your plans energeti- 
cally. 





KEEPING DOWN LAPSES. 





The Manufacturers Life of Toronto 
cives the following excellent advice to 
‘ts field staff relative to keeping the 
lapse ratio low: 

Two import items should be remcra- 
bered in writing new business if this is 
io be brought about: 

First, do not waste time canvassing 
men whose ability to pay is in the 
slf=htest doubt. 

Second, collect some cash with every 
application. 

When the insurance gives evidence of 
lansing at the time of renewal do not be 
satisfied with the effort you have made 
to keep the business on the books un- 
Jess you have personally interviewed the 
insured. Premium notices are all right 
in their place, but they will not preveut 
many lapses. 

Correspondence and literature all 
have their effect, and should not be 
spared where a personal interview is 
impossible, but nothing can possibly 
have the effect of a face-to-face talk. 

Watch the lapse ratio sheet sent you 
each month and make up your mind 
that your field is not showing the suc- 
cess it should if your lapses are high. 





Metropolitan Tower Visitors. 


Out of the 12,000 people who during 
the last five months have ascended the 
Metropolitan Tower, it is interesting to 
note, as showing the cosmopolitan char- 
acter of the city, that the visitors have 
come from every one of the 51 States 
and Territories of the United States, 
without exception; from every country 
in Europe, save Servia, Roumania and 


Portugal; and from Africa, India, China, 
Japan, Korea, Siam, the Philippines, 
the Canaries, the Bermudas, Cuba, Mex- 
ico, Porto Rico, Panama and New 
Zealand. 





A TREATISE ON ARREARS. 





The undersigned is a convert to the “LOW 
ARREARS” movement for many reasons, 
and experience proves that improvement in 
this most important features goes hand in 
litnd with production of Industrial Increase. 
Mutuality of interests, upon which our busi- 
ness is founded, cannot exist in the truest 
form while large arrears are shown on an 
Agent’s account. 

Without a doubt, reduction of gross ar- 
reats can be brought about by a system of 
education. In my opinion, ome of the best 
and most simple methods is for the Agent 
to cultivate a smiling and cheerful disposi- 
tion, which costs him nothing. Cheerfulness 
is contagious. A pleasing manner makes an 
immediate wireless conection with the policy- 
holder, and transmits an irresistible call for 
those ARREARS. 

Nobody can look a cheerful person in the 
face and hang on to a grouch. If the Agent 
goes to a policyholder whose premiums are 
in arrears looking for a fight, the fight be 
will get, but no money to pay arrears. ‘The 
first step in collecting is to get the mem- 
ber’s good will, as first impressions, for or 
against you, militate strongly as to the ulti- 
mate result. 

Do not go into a home wearing the same | 
expression you would assume in swallowing 
a dose of medicine. Enter with a smile and 
cheerful word. 

The Agent should not ask for all the ar- 
rears at once, unless be knows that the fam- 
ily can pay them, but should work on all 
business that is in arrears, collecting an ex- | 
tra week's premium, until he has eliminated 
the trouble. 

Every new Agent knows the market value 
of a smile, and that a tactful, well-mannered 
approach, with close attention te his work, 
will bring results. 

When our men FEEL that they can “cut 
cut’ this evil of high arrears, then will! it 
ve done. Because, as so ably expounded by 
Superintendent Joyce, when the Agent feeis 
that the people can and should pay up, the 
policyholders, through contact with Mr. Live 
Wire, find the way and the money and every- 
body interested is mutually benefitted. 

Ilence it appears that the first step aloug 
the line is the education of ourselves to the 
point where we believe that low or no ar- 
rears must be the rule. Let us forget the 
old-fashioned exploded idea that high arrears 
are a necessary evil, for they are not, and 
when we have removed the false impression 
from our own minds thoroughly, the improve 
ment will follow naturally. 

Experience has proven to me that a very 
practical method of individualizing is for the 
Superintendent to keep a bulletin showing 
the standing of every Agent’s account every 
week, and to place this bulletin constantly 
before the staff, individually and collectively. 
lie should commend the Agent showing 
marked improvement and illustrate to the 
possibly backward Agent that he is behind 
the times and not in thorough accord with 
up-to-date efficient methods. 

In conclusion, it cannot be too strongly im- 
pressed upon our minds that the man who 
xets his account in an A No. 1 condition is 
iu shape, through confidence and optimisim, 
to produce increase, Industrial and Ordinary, 
from the fact that his members, free from 
the bondage ef arrears, can see their way 
clear to assume additional responsibilities.-— 
lt. J. Pedrick, in the Prudential Kecord. 











Order of the Swift Eagle. 

The Life Insurance Company of Vir 
ginia has formed “The Order of the 
Swift Eagle,” the membership of which 
will be comprised of superintendents, 
assistants and agents having an indi- 
vidual Ordinary issue of $10,000. Thus 
far it has three members; Cashier- 
Agent St. Amand of Wilmington; Su- 
perintendents Hargrave of Greensboro 
and Howard of Columbia (formerly at 
Spartanburg). 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Lusurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~ Of the People 
y By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 


$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$132,172.72 per day 
Assets. 


JOHN R. HEGEMAN, President 


The Compan 


in Increase of 











T. WM. PEMBERTON, Ist Vice-President 


THE OLDEST Southern Life 


THE PIONEER So 


Its Policies are clear and definite in their 
guaranteed, 
Assets December 31, 1909. 
Liabilities December 31, 1909... 
Insurance in Force December 31, 1909 
Total Payments to Policyholders since Organiz 


J. G. WALKER. President 


atior 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
Insurance Company 
THE LARGEST (ND STRONGI ST So 


uthern Life Insurance Company 
uthern Industrial Life Insurance Company 
provisions, and their values are absolutely 
$5,372,691.00 
05.32 





537 ,€ 
9,820,412 49 














W. N. COMPTON 
General Agent 
220 Broadway, New York 


JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
or to 


FRANCIS MARSH 
Mer. for Eastern Mass, 
202 Devonshire St., Boston Union Bldg., 9 Clinton St , Newark, N. J. 





WHITE & FENWICK 
State Agents 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Mas-achusetts Laws 











Recent changes and promotions in 
the field force of the Life Insurance Co. 
of Va. are: Agent C. D. Fortner, of 


Atlanta, appointed to succeed Agent -in- 
Charge F. W. Crisp in Woodruff, S. C., 
who has resigned. Agent E. S. Mann, 
of Terre Haute, promoted to an Assist- 
ancy succeeding Assistant W. M. 
Cooper, resigned. It has been decided 
to appoint an Assistant in Columbus, 
Ga., and Agent J. E. Sharp has been 
promoted to take the position. 








materially in securing business. 


our terms to agents. 


COLONIAL TRUST BLDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS 
Send for our Guaranteed Dividend Coupon Policy «an 


READING MUTUAL LIFE INS. CO. 


WANTED 


READING, PA. 





THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


ageucy line, securing the 











agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The -astern 
Underwriter Company, a New York 
corporation, office and place cf business 
1/5 William Street, New York City. 
B. F. Hadley, Presivent; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a 
copies, 15 cents. 

/:ntered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 


Congress of March 3, 1879. 


year. 
Single 


A MOST VICIOUS MEASURE. 








The fire insurance fraternity is won- 
dering what is the reason for introduc- 
ing Assembly bill number 99 into the 
New York Legislature, which provides 
that shall, within five 
days after notice of luss, deliver to the 
assured blanks which 
loss shail be made by the assured, to- 
gether for making 
them out, and their return, so executed, 
within the statutory 60 
deemed prima facie proof of the loss. 
If blanks are not so furnished the right 
demand proof shall be deemed 
Comment thereon be 


fire companies 


upon proofs of 


with instructions 


days shall be 


to 
waived. may 
summed up as follows: 

New York standard 
clearly what it is 


The 
forth 
render in a proof of loss, and the courts 
have uniformly held that a substantial 
therewith is sufficient un- 


policy set: 


necessary to 


compliance 
less objected to by the company, there- 
the assured is at no time in jeop- 
ardy of his rightful clai 


fore 


Just what would be accomplished for 
the insuring public by the proposed re- 


quirement is not clear, but it is very 
evident that a considerably added ex 
pense to the companies would result, 
as well as burdensome litigation, all 
of which would tend to increase rates, 
for it is axiomatic that increased ex- 
pense means increased rates. 

If legislators and the public would 


bear that in mind, and as well the fac* 
that 99 9-10 per cent. of the losses occur- 
j > settled without resort to any of 


ring are 
» technical conditions in the policy as 
a defense against the claim, there would 
introduction of that 
for the general conduct 


be less measures 


have merit 


of the business. 


no 


The policy contract is made, not for 
the but for the 
dishonest contract is suffi- 
between intentioned par 
ties, and the public is interested quite 
as much in thrown 
around their money in the hands of in- 


claimant, 
Any 
honest 


honest loss 
one. 


cient 


having safeguards 


surance companies for distribution, as 
are the companies themselves, for 
every dishonest claim paid potentially 
increases the cost of insurance. 


Now apply this principle to the 


~ 
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An Expert’s Views as to Insurance Company Advertising. 


(Editors’ Note.—With the idea of securing an expert opinion of the value 
of current insurance advertising, as exemplified in the insurance press, we 
requested an experienced writer of general advertising matter to prepare for 


THE EASTERN UNDERWRITER a review of the subject. 
In doing so, we have in mind the single purpose of throwing some 


herewith. 


This we present 


additional light on an important subject of the business). 


Insurance companies are notoriously 
bad advertisers. A few, principally life 
compauies, have conducted national 
campaigns successfully, but from the 
advertising standpoint, insurance has 
not yet “arrived.” For a business with 
such a strong public appeal, its gene.al 
advertising is surprisingly poor. So, 
one cannot expect much from the in- 
surance press. 

Trade papers in most old-established 
lines of business have been slow to ap- 
ply to their adve.tising pages, the idea 
of GIVING SERVICE. It is only within 
recent years that ‘we have seen the pass- 
ing of “endowment” advertising, a fea- 
ture of the days when the papers lived 
on the business instead of serving it. 
But the trade press today, in nearly all 
lines, is a factor of great influence and 
importance and its advertising has 
gradually been modernized. The in- 
creasing cost of space and the necessity 
of getting returns for the money, have 


nearly cleaned out the “endowme:t” 
variety in favor of advertising that 
PRODUCES. 


Recently a company publishing trade 
papers in one line of business changed 


hands for a consideration of one wmil- 
lios dollars. Behind that price is tae 
story of the awakening of the trade 
press. Was this company worth thai 
much money because its paper print- 


ed interesting reading matter? No. Be- 
cause they had a great many readers? 
Again, no. The business was worth a 
milion dollars because THE ADVER- 
TISING PAGES SOLD GOODs. 

Publications all have ‘to face that 
test: Do the advertising pages seit 
zoods? It is the only criterion recog- 
nized in the business department of 
ihe advertiser; it is the publication's 
REASON WHY. So all successful pub- 
lications are really sales mediums. 

The Object of Advertising. 

Now, why does an insurance company 
advertise? You would never guess the 
reason by reading the advertisement in 
an insurance journal. But we know by 
intuition that the ultimate purpose of 
the advertisements is to sell goods; to 
sell insurance. Being trade mediums, 
the insurance papers go to the local 
dealers—the agents and brokers—and 
the advertisements if they are to accom- 
plish their purpose, will necessarily be 
of an entirely different character than 
those intended to be read by ‘he public. 


above proposed requirement. The com 
pany must “deliver to the assured with- 
in five days blanks,” etc. In order to 
defend itself in each case the company 
would have to actually serve upon the 
assured these blanks and have at least 
two witnesses to the act. It would not 
be sufficient to mail them, for even re- 
gistered does not always prove 
personal receipt. Suppose, too, the ad- 
dress of the assured were unknown, as 
frequently happens, for more than five 
days after a fire? Why the possibili- 
ties for troubles are endless, particu- 
larly with an unscrupulous assured, and 
the very requirement would tend 
create dishonest claims. 

Many other objections can be found 
to the bill as worded, that need not be 
stated here, while any benefit that 
would ensue from its passage is so re- 
mote a possibility as to be like taking 
precautions against the next comet 
that strikes the earth. 


mail 


to 


You tell the public why it should use 
your goods,but you must show the agent 
that it would be to his advantage ts 
handle your line, if possible, in addi- 
tion to the one he is now carryindZ. 
“But,” says the company manager, 
“that would be applying to insurance 
the advertising methods of other busi- 
nesses!”’ Marvelous! but it’s coming. 
So long as the companies depend upon 
local men to sell their product, there 
will be rivalry among the companies to 
get the best men. It’s nothing more 
than good, stimulating business compe- 
tition. The local agent reads the pa- 
per to keep posted on his business and 
if the advertising is more interesting 
than the news, HE’LL READ THE AD- 
VERTISING. Get his attention with 
proper approach and sooner or late: 
you'll zet his business. The man who 
tries to block this tendency is lined up 
against progress and nothing ever stop- 
ped progress. 
It Lacks Purpose. 

The most conspicuous fault with the 
advertising in the insurance press is 
that it lacks purpose. A glance through 
the papers shows a preponderence of the 
“endowed” style. Its commonest form 
is simply the name of the company, its 
officers and the amounr or the capital 
and surplus. This is the same whether 
in an inch of space or covering a page. 
In several cases absolutely nothing but 
the name of the company is shown. 
Can you figure out what is in the mind 
of a man who fills space with that kind 
of copy? Is he trying to reach any- 
body? Does he expect to sell anything? 
Such an advertisement is ‘the twin of 
‘he program space in which is printed, 
“With the compliments of a friend.’ It 
represents a donation and a sufficient 
number of donations make an endow- 
ment. Fortunately, the “endowed” ad- 
vertisement represents a condition that 
is past in most trade journal lines, but 
its presence indicates that the advertis- 
ing is not expected to produce. 

The name of a company, a list of its 
officers and a sta‘ement of its resources, 
as copy for an advertisement, will never 
“produce” anything except bills for ad- 
vertising. Names of prominent persons 
may add dignity but there are no SELL- 
ING REASONS in a list of names. A 
financial statement, con’ains some good 
material, but it should be borne in mind 
that every man you are trying to 1each 
isn’t an accountant and many of them 
don’t want to be. Select ONE FEA- 
TURE of a financial statement, play it 
to the skies, and you have a good ad- 
vertisement. 

Publicity Without Value. 

It is conceeded by advertising men 
that there is no value in mere publicity; 
that is, advertising a name without ar- 
guments to back it up. Millions have 
been spent to learn this lesson and na- 
tional advertisers have come to accept 
it an an axiom of the business. In a 
recent issue of a representa‘ive journal 
there were over a hundred advertise- 
ments of companies and just twelve 
of these showed a purpose in the ad- 
vertising. The rest were just publicity, 
names. The first insurance advertising 
is almost wholly of this kind. 

A company that isn’t looking for 
more agents or better agents, can turn 
its attention to the big city brokers for 
more business or a better selection of 
business. An advertiser should get out 
and stand for something. Have a “mes- 
sage.” If you can’t sing, DANCE; if 
you can’t DANCE, for heaven’s sake 
SMILE! Anything but an advertising 
bore! A company that tries to be help- 
ful and to see things from the local 


man’s viewpoint, is going to get his con- 
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fidence and also a share of his business, 


whether its resources are great o) 
small. 
Getting Results. 
To get resulis from advertising, a 


in anything else, you must have a plan, 
a campaign. One set “ad” run in all 
the journals in christendom would earn 
nothing for a company but a reputa- 
tion for extravagance. The advertise 
ments should change frequently; the of- 
tener the better. Old institutions cling 
often with pitiable tenacity, to the “ola 
way,” and a suggestion to some of these 
that their advertisement be changed 
each week, would cause raised hand 
and drop-jawed amazement. But th: 
young companies have no traditions to 
live down and they are beginning t 
find themselves. Look at this adver 
tisement. It is that of a casually com- 
pany, but its force is applicable to all 


insurance. It was run ONCE in an in- 
surance journal. 
* s * 
WHAT WILL THE ASSURED SAY 
TO YOU? 


After a loss—will he be satisfied with 
his indemnity, pleased with the service 
his company gives him, and consequent- 
ly with YOU who placed his ‘business’ 

Or the contra’ y? 


He won’t remember his desire for a 
“bargain” — 

He isn’t likely to recall that he 
“saved” a few dollars when taking the 
policy 

BUT 
he WILL blame YOU for giving him 


poor insurance protection and he is apt, 
moreover, to tell his experience to his 
associates. 

To avoid all possibility of this hap- 
pening to YOU place your business with 
this Company, and have only SATIS 
FIED policyholders. 

” a . 


It says something, doesn’t it? You'll 
observe that capital and surplus are not 
mentioned and there isn’t an individual 
name in the whole adveitisement. The 
well of all things! and the type is much 
company appears LAST not FIRST- 
smaller than that used for the display 
line, “What will the assured say to 
you?” There is one feature in this ad- 
vertisement worth nothing, that is par- 
ticularly pleasing to cne advertising 
man. Just under the name of the com- 
pany at the end, where we might look 
for the name of the particular “big 
noise” of the institution, there appears 
the line, “The Company That Helps Its 
Agents.” The man who stepped down 
to give place to that line, who would 
make the tacit admission that that one 
sentence had more producing value than 
his name, displayed considerable good 
sense. 

As to Mediums. 

But even a perfect advertisement 
won’t produce business unless the me 
diums used place it before the p:oper 
readers. A paper that circulates only 
among other companies, your competi 
tors, isn’t an advertising medium at all. 
Such a publication can get advertising 
only on the “endowment” basis and it 
is said that not one man tn a million 
could be edowed and continue a useful 
member of society. Papers that can de- 
liver READERS are always prepared to 
PROVE IT. Not only as to the numbers, 
but quality also. Who is just as impor- 
tant as HOW MANY. It’s a waste of 
good white space to put a “Country 
Agent” argument into a paper that goes 
only to the biz cities. The advertiser 
is entitled to know the details of ci-- 
culation; that’s what he pays for. In 
general, the surest test of the value of 
a trade paper as an advertising medium, 
is its small town circulation. If it gets 
into the small places, it is safe to as- 
sume that the big ones in the same 
territory are pretty thoroughly covered. 

One of the most difficult things about 
trade paper advertising, is to trace the 
results. With proper advertising and 
proper mediums, there is sure to be a 

(Continued on page 18.) 
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FIRE INSURANCE DEPARTMENT 





THE EASTERN UNDERWRITER 





PATTERNED AFTER ARKANSAS 


ANTI-COMPACT BILL FOR MASS 
jieasure Which Prohibits Argreement 
Anywhere in Country Should be 
Opposed at Hearing. 

That staid and sensible Massachu- 
tts should pluck a leaf from che 
atute book of corporation baiting Ar- 
snsas, is one of the present day mys- 
teries, and indicates the extent 
hich the reason of men of sensible 

iold may be swayed by passion. 

Arkansas created a furor when some 
ears ago it enacted a law prohibiting 
re insurance companies licensed with- 
in its borders from agreeing upon rates 
anywhere. This was extra territorial 
egislation with a vengence, and yet, 
perhaps, might be excused as emanating 
‘om a State responsible for the pres- 
nee in the Federal Senate of a man 
vho piously hoped he would some day 
see the form John D. Rockefeller 
wrapped in the flames of Hell fire.” 

That legislation of a similar nature 
hould now be proposed in the old Bay 
State is enough to make one doubt the 
reality of his own existence. The bill 
referred to, was offered in the Massa- 
chusetts Assembly by I. J. Carleton, 
ometime ago and reads: 

Text of the Measure. 

“Any fire insurance corporation or- 
vanized under the laws of this or any 
‘ther State, cr country, and transacting 
or conducting business in this State, or 
any partnership or individual, or other 
association er persons whatsoever, who 
are now, or shall hereafter create, enter 
into, become a member of, or a party 
io, any pool, trust, agreement, combina- 
ion, confederation or understanding, 
whether the same is made in this State 
or elsewhere, with any -other corpura 


to 


lion, partnership, individual, or any 
other person or association of per- 
ons, to regulate or fix, either in 
this State or elsewhere, the price or 


rate of fire insurance, or to maintain 
said price or rate when so regulated or 
fixed, or who are now, or shal] here- 
after enter into, become a member oi, 
or a party to any pool, agreement, con- 
tract, combination, association or con- 
federation, whether made in this State 
or elsewhere, to fix or limit, in this 
State or elsewhere, the price or pre- 
mium to be paid for insuring property 
against loss cr damage by fire, lightning, 
storm, cyclone, tornado, or any other 
kind of policy issued by any cor- 
poration, partnership, individual or as- 
sociation of persons aforesaid, shall be 
deemed and adjudged guilty of a con- 
spiracy to defraud, and shall be subject 
to a fine of not less than fifty nor more 


ihan one thousand dollars for each of- 
jence.” 
Hearing March 8. 

A hearing on the bill will take place 
on the 8th prox, and the opposition 
should be -of such a vigorous character 
as to discourage any further attempt at 
legislation of this nature. 





OUT WITH A DRAG-NET. 





Attorney-General of Indiana Makes 
Frantic Effort to Obtain Informa. 
tion Against Companies. 





Attorney-General Bingham of Indiana 
is still active in his effort to get some 
sort of evidence against the insurance 
companies chowing a violation of the 
anti-trust statutes. His latest step is 
to send more than 1,000 circular letters 


to commercizl organizations through- 
out Indiana asking for information 


showing whether rates are higher now 
than they were three, five, ten, fifteen 
and twenty-five years ago. The circu- 
jar is a lengthy communication which 
calls for a variety of information includ- 
ing an expression of opinion in re- 
sponse to the following queries: 

“Do you think it would be of value it 
insurance companies were required to 
put in the hands of all agents a 
schedule of rates giving (1) basis for 
the town or city, on the different classes 
of risks; (2) the items of charges to 
be added for each class of deficiencies 
or hazards to the basis rate in making 
rates on given risks; (3) amount of 
credit that wil! be given for the correc- 
tion of deficiencies, or hazards of each 
class in order that you and the ageut 
may inspect to determine whether such 
Ceficiencies or hazards actually exist 
and if so what would be necessary 10 
correct or eliminate them in the way 
of improvement? In answering this 
question consider that the inspection 
bureau is located at Indianapolis and 
such requirenient would be for the 
benefit of the whole insurance public 
or the State. 

Two Bureaus in State. 

“Do you think the insurance compa- 
nies should be permitted to allow two 
bureaus, one for Indianapolis and one 
for the remainder of the State, to make 
one rate for all the companies doing 
business in the State, while there .s no 
law authorizing the state to in any 
manner supervise or participate in mak- 
ing such rate? 

“Do you think each company should 
be required to make its own rate, in 
order that the moral hazard of each risk 
may be taken into consideration by 
local agents in writing insurance? 

Moral Hazard Right? 

“Do you think it would be better to 
burden the State with the expense of 
supervising rate-making for fire insur- 
ance by an insurance commissioner, or 




























expert. 
lines.” 


methods, 
Helps Its Agents. .. 


ARYLAND 
ERITS 


| SAFETY 


for yourself and your policyholders, an 
insurance of your insurance, comes 
when you come to the Maryland Casualty 
Company of Baltimore. 
insurance, from Liability to Water Leak- 
age, from Fly-Wheel to Physicians, is sold 
by the Maryland, and underwritten by an 
‘minor miscellaneous 
We take each department of our 
business very seriously, and you can place 
any line of any kind safely in the Mary- 
land. And claims under all policies are 
handled as quickly and carefully as is the 
underwriting, handled also by experts, men 
who have specialized on a certain sort of 
claim, and Anow how to give swift 
satisfactory service. 

write to The 


We have no ‘ 


ASUALTY (f OMPANY 
OMPLETE 





Every Casualty 


Look into our 
Company That | 


ONFIDENCE 
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otherwise, or do you think insurance 
companies should be required to make 
their own rate? Do you think insurance 
rates are too high? If so, why.” 

Continuing the Attorney-General asks 
some interesting questions about the 
moral hazard. 

“How, in your opinion, can considera- 
tion of the moral hazard be obtainea 
of each individual risk, if the rate is 
to be made by one central bureau for 
all companies, either with or without 
State supervision? 

“Is the moral hazard of each indi- 
vidual risk, in your opinion, an im- 
portant element to be considered in de- 
termining the proper rate to be charged 
for the particular risk involved? 

“If the term ‘moral hazard’ was con- 
strued not to include corruption and 
fraud, and the likelihood of the insured 
setting fire to or conniving to burn his 
buildings, but merely the difference in 
character of the insured as to careful- 


ness and caution in protecting his risk 
against loss by fire, then would you con- 
moral hazard under such a 
construction to be an important element 
in determining the rate to be charged 
on each individual risk?” 


sider the 


Effective on the 28th Inst. 

On the 28th inst. the merger between 
the Fidelity and the Phenix Insurance 
companies of New York will become ef- 
fective, and on the morning of March 1 
the Fidelity-Phenix will commence op- 
erations. Business written on the forms 
of the old companies prior to the re- 
ceipt of new policies will validated 
by special resolution of the directors of 
the enlarged corporation. 


be 


The lately organized New Amsterdam 
Fire, of New York, Crum and Forster 


general agents, began writing last week. 











San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
| WITHOUT DISCOUNT from 


office in Liverpool 





Supls, - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 












funds largely supplied by head 


U.S. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Iverpook 


AND 
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am Globe 
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Losses Paid in the United States 


HENRY W. EATON, 


G. 


J. B. KREMER Jr. and T. A. WEED, 


NEw YORK OFFICE 


PRET ETERS TORT TTT 5 


$119,000,000.00 






MANAGER 


W. HOYT, 
DEPUTY MANAGER 





A GENCY SUPERINTENDENTS 


45 William St. 
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TIMID ABOUT PUBLICITY 


NON-UNION MANAGERS HESITATE. 








Fear Concerted Entry Into Western 
Organization Might Invite Criti- 
cism—Leaven Working. 


Chicago, Feb. 21. (Special corres- 
pondence.)—The movement on the part 
of the Western Union to get a number 
of outside companies to join, is in the 
balance due chiefly to fear of publicity 
on part of the non-unioners. They hesi- 
tate to call a meeting and no one de- 
sires to assume responsibility. There 
is plenty of favorable sentiment to- 
ward taking the step, but no one 
wishes to make the first move on the 
checkerboard. 

Nearly every one acknowledges it 
would be a good plan to have a big or- 
ganization with most of the companies 
in, but they do not like the Western 
Union. They are prejudiced against it 
because of what it has-done in the past. 
Presidents Hoadley of the Anmierican, 
Stevens of the Agricultural, Dunham ot 
the Firemens, Amonson of the Peoples 
National were all here last week. 
There was no conference, but much 
personal visiting. Manager Bassett of 
the Firemens, says it is not considering 
joining the Western Union. President 
Amonson wants to join, but will not do 
so unless there is a general movement. 
The Union people are waiting for the 
leaven to work and will not attempt to 
use any influence until the non-union 
forces have tried to cause some agree- 
ment among themselves. 

The local agents are very solicitous 
as to what will be done and want the 
matter settled soon. 





BALTIMORE MEN DINE. 








Local Association Members Hold An- 
nual Banquet—Visitors Make 
Addresses. 

General H. M. Warfield presided at 


the first annual banquet of the Associa- 
tion of Fire Underwriters of Baltimore, 
held in.the Merchants Club of the Monu- 
mental City, last Thursday evening. 

When, the substantials had been dis- 
posed of addresses were made by: 
Adjutant-General Henry M. Warfield, 
president of the Fire Underwriters of 
Baltimore; Prof. James E. Green, deputy 
fire insurance commissioner; Charles H. 
Koppelman, German Fire Insurance 
Company, Baltimore; George Viehmann, 
president of the New Brunswick Fire 
Insurance Company, San Francisco; Col. 
John Knox, of the Phoenix Insurance 
Company, of New Hartford, Conn.; 
Louis Wiederhold, Jr., of the Under- 
writers’ Association of the Middle De- 
partment; A. T. Lumbey, of the Home 
Fire Insurance Company, of New York; 
A. R. Hosford, Royal Insurance Com- 
pany, of Liverpool; W. J. Dawson, of 
Philadelphia, representing the Pennsyl- 
vania Fire Insurance Company; J. Lynn 
Truscott, vice-president of the Camden 
Fire Insurance Company, and W. J. 
Donnelly, of Maury and Donnelly, of 
Baltimore. 

Remarks of L. Wiederhold. 

Mr. Wiederhold said in part: “The 

Middle Department may not appeal to 


tue Baltimore Board, and | know that 
many are not in sympathy with it, vat 
there Should be nO jealousy among fre 
Organizations. We are all working to- 
gether. 
the members ol your organization get 
tue padine lair lLicalMent as 1s mered 
Out in all the territory covered by the 
Middle Department. 1 congratulate the 
Baitimore Board on its long and suc- 
cesstul career. You have handied your 
business with much success, and as tor 
this banquet, it is the most successful 
local board banquet 1 have ever attend- 
ed.” 
Toast of Col. Knox. 
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1 am going lo see to it chat! 


Colonel Knox said he was astouned | 


at the progress made by the city since 
the fire. He said that in all his travels 
he had seen few more beautiful cities. 


He spoke with feeling of his deep-seated | 


love for the local agent, “who produces 
the real goods,” 
posed a toast, to which all drank stand- 
lug. It was that the members m.ght be 
“hung, drawn and quartered.” “Hung 
high,” he explained, “in hope, drawn in 
a carriage, and quartered in the arms 
of those we love.” 
Those Present. 
Those present at the banquet were: 


At the close he pro- | 


Henry M. Warfield, F. R. Sullivan, Jr., | 
W. C. Poe, Jr., John H. Gildea, Jr., Gil- | 


bert Russell, H. T. Poor, H. G. Land, 
M. S. Driggs, H. J. Musselman, M. O. 
Selden, Robert K. Miller, W. Allen Sel- 


den, E. W. Butcher, H. T. Williams, W. | 
J. Donnelly, Chas. E. Anderson, E. W. | 


Thompson, W. W. Baldwin, J. W. Frick, 
W. S. Muir, W. A. McGlannan, Thomas 
T. Hammond, Chas. M. Verr, E. E. Pas- 
chall, Griffith Feelemeyer, A. G. Han- 
cock, E. H. Donaldson, G. W. Kear, Rus- 


sell N. Young, W. Stran MacCurley, W. | 


D. White, J. 
ardson, J. B. Kremer, Jr., W. J. Daw- 


A. Richardson, C. O. Rich- | 


son, G. J. Turner, W. D. U. Thomas, | 
J. Lester Parsons, G. A. Viehman, H. Y. | 


Chatterly, E. W. Grigg. J. S. Hyatt, 


Luckett & Worthington, J. P. Tauber, | 


Tongue & Longfellow, T. G. Turman, 
P. & 
W. L. King, F. W. McComas, H. S&S. 
Kroh, W. T. Shackelford, J. G. Price, 


Aspelmeier, J. Talbot Robertson, | 


| 


Jr., L. B. Purnell, S. R. Alnutt, W. 1. | 


Riail, J. W. Little, J. P. Bonsal, H. A. 
Parr, Jr., J. B. Riggs, H. A. Rossman, 
A. L. Frankhanel, A. Page Boyce, H. J. 
Parker, R. Wattenscheldt, Louis O’Don- 
nell, Walter Garland, George E. Taylor, 
Harry Wolf, P. J. Hoeing, H. U. Dove, 
K. B. Duvall, J. M. Dorsey, J. W. Hewes 
Martin Meyerdirck, 
Miller R. Creighton, Jr., Theo. Schneck- 
ebier, A. J. Hunter, Barlow Van Ness, 
Chas. E. Willet, Thos. E, Bond, Jr., H. 
McClellan, H. F. Klinefelter. 

The special guests were as follows: A. 
R. Hosford, Royal Fire Insurance Com- 
pany, England; J. H. Burger and W. T 
Louden, Norwich Union Fire Insurance 
Company, England; J. L. Truscott, Cam- 
den Fire Insurance Company; M. S. 
Muir, German Alliance Fire Insurance 
Company, New York; U. O. Michaels, 
British-American Fire Insurance Com- 
pany, Toronto; Alexander T. Lunby, 
Home Insurance Company, New York; 
S H. Quackenbush, Aachen and Munich 
Fire Insurance Company, of Germany; 
J. B. Kraemer, Liverpool, London and 
Globe; J. Lester Parsons, North River 
Insurance Company, New York; George 
Vrehmann, New Brunswick Fire Insur- 
ance Company; J. W. Little, Firemen’s 
Fund Insurance Company, San Fran- 
cisco; W. J. Dawson, Pennsylvania; 
Louis Wiederhold, Jr.; Col. John Knox, 
Phoenix Fire Insurance Company. 





P. M. Brickhead, | 








February 24, 1910. 














[ 
AMERICAN UNION FIRE 
INSURANCE COMPANY, 
OF PHILADELPHIA 
Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 | 
(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE | 
Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed i 


FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1910 








Capital Stock....... esa daditheeed ened $1,000,000.00 
Reinsurance Reserve................. 1,755,910.95 
All other Liabilities .... ....... 219,395.11 





NET SURPLUS....... .. 2,739,781.73 


Sodceses $5,715,087.79 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


A. H. HASSINGER, Secr=: ry 











Western Reserve Insurance Co. ©!<veland, Ohio 


MARS E. WAGAR, President ROBERT E. GOOCH, Sec’y and Treas. 
Statement of January 1, 1910 





ae a sseceseses $481,823.93 
IE EN PANE, LEAL fei BETIS BIEL Dh RR 131,712.72 
NI cas aks) seuss wudvenuiscacGavadele dias ei easdeadsees Biaus scuicien 25,034.07 
I NR 5.0 5cncw as cocn'vo ule Sense dunes OAdsponuwied Sik beekendietdekdies akan 3,750.00 
Ea Rt ie eee nin, (aerating ar Ret Aipte ee 250,000.00 
A” RARE ERROR ERS ay NS ER MEA?) WRAL A Si CRY 71,327.14 


84 WILLIAM STREET, NEW YORK CITY 








f  -WHILDEN and HANCOCK 


GENERAL AGENTS 
105 WILLIAM ST. . . NEW YORK CITY 


REPRESENTING 
PHILADELPHIA UNDERWRITERS REPUBLIC UNDERWRITERS 


New York Suburban Territory 
New York, Pennsylvania and New Jersey 


AUSTIN FIRE INSURANCE CO. | FLORIDA HOME INS. CO. 











hs __OF FLORIDA — 
COMMONWEALTH FIRE INS. Co, | COMMONWEALTH FIRE INS. CO. 
OF TEXAS N. J. re. gl W. Va. 





Correspondence Solicited From Agents at 
Unrepresented Points 














THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE ComPANY OF AMERICA 


INDIANAPOLIS, INDIANA 


We can use a first-class Stock Salesman for special work 








Correspondence from Live Agencies solicited 
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February 24, 1910. 


REBATING IN NEW YORK STATE 


TEXT OF BILL ‘To | PREVENT EVIL. 





No Concession of Any Sort Permitted 
and Heavy Penalty Provided 
for Violation. 





The full text of the measure intro- 
duced into the New York Legislature 
by Senator Grattan on the 9th inst., 
seeking to prevent rebating in the com- 
monwealth is as here given: 

“Rebating and discriminations pro- 
hibited. No insurance corporation trans- 
eting business in this State and no 
azent, sub-agent or representative there 

. shall offer to pay or allow as induce- 

ent to insurance any rebate of pre- 
raium payable on the policy, or any 

pecial favor or advantage in the divi- 
dends or other benefit to accrue there- 
n, or any valuable consideration or 
aducement not specified in the policy 
- contract of insurance; or give, sell 
* purchase, or offer to give, sell or 
urchase, as inducement to insurance 
or in connection therewith, any stock, 
bonds or other securities of any insur- 
ance company or other corporation, as- 
ociation or partnership, or any divi- 
iends or profits accruedthereon, or any- 
thing of value whatsoever. not specifier 
in the policy and no person, partnership 
or corporation shall knowingly receive 
as such inducement any rebate of pre- 
mium, or any special favor or advan- 
tage in the dividends or other benefi‘s 
to accrue thereon, or any paid employ- 
ment or contract for services of any 
kind, or any valuable consideration or 
inducement whatever, not specified in 
the policy. No person shall be excused 
from attending and testifying or pro- 
ducing any ‘books, papers or other docu- 
ments before any court or magistrate, 
upon any investigation, proceeding or 
trial for a violation of any of the pro- 
visions of this section, upon the ground 
or for the reason that the testimony or 
evidence, documentary or otherwise, 
required may tend to convict him of a 
crime or subject him to a penalty or 
forfeiture, but no person shall be prose- 
cuted or subjected to any penalty or 
forfeiture for or on account of any 
transaction, matter or thing concern- 
ing which he may so testify or produce 
evidence, documentary or otherwise. 
and no testimony so given or produced 
shall be received against him upon any 
criminal investigation or proceeding. 
The prohibitions herein contained shall 
be in addition to any provisions of 
law now affecting life insurance corpo- 
rations.” 

The measure was read twice and re- 
ferred to the Senate Committee on In- 
surance. 





Telegraph Company Liable. 





Failing to deliver a message addressed 
to a local agent of the Providence- 
Washington Insurance Company, order- 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
19 Barclay Street, New Y ork 


AGENCIES 


178 Devonshire Street, 
161-163 Randolph Street, 
1300 Traction eee: 


Boston, Mass. 
Chicago. Il. 
Cincinnati, O. 
Pittsburg, Pa. 
Kansas City, 
San Francisco. ¢ ‘al, 
326 Central Buildin Seattle, Wash. 
Utiea Fire Alarm Telegraph Ok N.Y 
The Northern Electric & Mig. Co., Ltd. 
1 Fire Appl c ontreal. Can. 
General Fire Appliances Co., 
ey ago “South Africa 
Colonial Trading Co., Ancon ; 
h, 1080 gene I Zone. Panama 
F. P. Danfort alle Rioja. 
Rosario de Santa Fe, Argentine Republic 
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: . : . | 
ing the cancellation of its policy upon} 


a risk which burned within six days 
thereafter, has resulted in a verdict 
against the Western Union Telegraph 
Company for the full amount of the 
loss. 


IN NEW YORK SUBURBAN. 





New Rules Adopted by the Exchange— 
Metropolitan Fire Erased from 
Membership. 





Recent amendment to the rules of 
the Suburban Fire Insurance Exchange 
“f New York include the following: 

69. Vacancy and Unoccupancy privi- 
leges may only be granted as follows 
Viz.: 

Risks Under Protection: 

Permission may be granted for pri- 
vate and summer dwelling risks and 
their stables and outbuildings to be 
vacant or unoccupied without limit 
when located within the boundaries of 
“Protection” as designated by the Ex- 
change, or when policies covering there- 
On contain “Protection Warranty No. 
Tig 

Upon all other classes, vacancy or w- 
occupancy privilege must be limited tu 
not exceeding three months in any one 
year save as specified below, except that 
upon summer hotels and summer boari- 
ing houses (with appurtenant stables 
and outbuildings), when rated and writ- 
ten as such, policies may contain with- 
out charge privilege to remain ‘“unoccu- 
pied a portion of each year.” 

When vacancy or unoccupancy privi- 
lege is required beyond the three month 
period herein stipulated, permit may be 
granted without charge within the dis- 
cretion of the company, providing the 
date and expiration of the privilege are 
incorporated in the permit. 

Risks Outside of Protection: 

Permission may be granted withoui 
charge, for summer dwellings, summer 
bearding houses and summer hotels de- 
scribed as such (with appurtenant sta- 
bles and outbuildings), outside of pro 
tection, when written at the correct 
tariff rate prescribed therefor, to remain 
“unoccupied a portion of the year.” 

In all other instances, vacancy or un- 
cecupancy permits in policies covering 
unprotected risks must be limited to not 
exceeding three months in any one year, 
cxcept as specified below. 

When vacancy or unoccupancy privi- 
lege is required beyond the three month 
period herein stipulated, an additional 
charge of 5 cents per $100 per month 
must be collected, and the date and ex- 
piration of the privilege incorporated in 
the permit. 

Metropolitan Fire Drops Out. 

Having withdrawn from New York 
State some weeks ago the Metropolitan 
Fire, of Chicago, of course ceased its 
membership in the Exchange and the 
name of the company has been crossed 
from the books of the association. It is 
understood the company will reenter the 
territory at a future date. 





FOR HANDLING LARGE LINES. 





National Agents Association Considers 
Plans for Brokerage Business— 
Whiskey Insurance. 





Matters of unusual interest to the 
azency fraternity were considered at 
the Mid-Winter conference of the Na- 
tional Association of Local Fire Insur- 
ance Agents held at Cincinnati on 
Thursday last. Of chief importance was 
the devisement of means for handling 
large lines in competition with brokers. 
No plans were determined upon in this 
direction, the further consideration of 
the problem being delegated to the joint 
conference committee to report at the 
next annual convention. It was held 
that the rules of the Association as to 
over-head writing, should apply to 
whiskey as well as to other classes of 
business. 





A visitor to this side is John H. 
Dixon, superintendent of the foreign de- 
partment of the Northern of London. 
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THE mete with THE PYRAMID 










~1,588.616.66 | 


1,659.157.79 | 
- 839,961.20 


NEWHAMPSHIRE= 


| __ 2,937,319.76 
3.163.680 05 
















__840.940.17 
946,763.34 


FIRE IN SURANCE Co. 








_4.310.836.19 .257.056.25_ 


— | __ 1.322.978 .14 
_ 4.86). 149.81 | ta06 oe! se 


5,196,017.46 1.510.064 23 


TOTAL LIABILITIES $2,585,953.23 
POLICY- HOLDERS SURPLUS $2,610,064.23 























“The Leading Fire Insurance Compan: 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsle) 
W. F. Whittelsey, Jr., ‘‘ Marine” 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital. . 
Assets........ 
Net Surplus 
Surplus for Policy 
SOOMMING 5 6 ecis 


_ $1,000,000.00 
6,562,329.14 
2,008,419.02 


3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








REMOVAL NOTICE 


On May First 


Fred S. James & Co. 


Will remove from their present 
quarters to spacious offices in 
the new Unde. writers Building 


Nos. 123-133 William St, 
New York City 





where increased facilities will 
be had for promptly and 
efficiently serving the needs of 
brokers. 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $%2,063,04401 


— real strength of an insurance company is in the con- 
atiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 
R. EMORY WARFIELD, President 
JOSEPH McCORD. Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 














Commercial Union Assurance Company 
(Limited ) 
OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 











VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA 


NORTH CAROLINA 
MARYLAND NEW JERSEY 


WEST VIRGINIA 














THE LEADING FIRE COMPANY 
OF THE WORLD 





CoONPANY 
LiniTeD 






[of Liverpool England. | 
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PROPOSED FOR N. Y. STATE. 





(Continued from’ page 1.) 

must be filled out in accordance with 
the instructions printed thereon. and 
returned to (here insert name of in- 
surer) at (here insert address of in- 
surer) on or before the (here insert, in 
writing, plainly legible, the date on 
which time for serving proof of loss 
will expire), and the other copy shall 
be retained by insured.’ The service of 
such notice of loss or the proof of loss 
may be made upon the insurer or his 
or its duly accredited agent or upon 
any person employed in or connected 
with the office of such agent. This sec- 
tion shall not apply to policies now in 
force, but shall apply to all loss or dam- 
age sustained under any policy issued 
after this section takes effect. 

“Sec. 149-a. Waivers on failure to 
furnish blanks. Every person, company, 
association or corporation transacting 
the business of fire insurance in this 
State failing to furnish blank proofs 
of loss as provided in section one hun- 
dred and forty-nine of this act shall be 
deemed to have waived its rights under 
any provision of such policy or of law 
requiring the service of such proof of 
loss by the insured and shall be liable 
in an action under such policy in any 
court of competent jurisdiction for all 
loss or damage by fire sustained by the 
insured under such policy of insurance, 
notwithstanding any provision in such 
policy or in law to the contrary, provid- 
ed, however, that this section shall not 
be construed as extending the time with- 
in which such action may be commenced 
as provided by the code of civil procedure. 

“Sec. 2. This act shall take effect im- 
mediately.” 

Would Encourage Dishonesty. 

This is a most vicious measure. In 
the cases where fire insurance compa- 
nies are dealing with persons strictly 
honest the proposed measure would not 
in its effect work so great an injury to 
the companies, but it gives to persons 
who might not have a very fine sense 
of honor in business dealings precisely 
the advantage this bill apparently con- 
cedes. It is a notorious fact that it is 
not always possible now for fire in- 
surance companies to have adjusters on 
the scene of a fire sometimes inside of a 
week or ten days, and the “little joker,” 
in the measure under discussion, is quite 
conspicuous. The introducer of the bill 
may not have given consideration to 
the features herein commented upon. 
Among fire insurance men wonderment 
and surprise are expressed at the ac- 


tion of the Assembly Insurance Com- 
mittee. 

Senator Harden, on February 17th, 
introduced a bill amending the Insur- 
ance Law ‘by providing that a person 
negotiating fire insurance who delivers 
a policy of fire insurance to the in- 
sured, of a fire insurance company 


authorized to do business in this State, 
shall be Geemed to be the agent of the 
corporation; that receipt by him of 
premium shall be deemed payment to 
the corporation, and that the policy shall 
be binding upon that corporation unless 
it shows that such person, in negotiating 
the insurance, acted without its author- 
ity. 

Fire insurance companies doing busi- 
ness in New York appreciating the pur- 
port of this bill should be somewhat 
interested in its fate. 

As to Co-Operatives. 

Nothing has transpired, as yet, in the 
matter of the recommendation of Super- 
intendent Hotchkiss, that some legisla- 
tion be enacted giving his department 
supervision over Town and County Co- 
operative Fire Insurance Associations, 
but it is believed that something will be 
done at an early date. 

These fire insurance organizations 
just mentioned transact quite a volume 
of business and their sponsers point 
with pride to the low rate of insurance 
charged their patrons. The people who 
draw comparisons between the cheap- 
ness of the insurance furnished by these 
co-operative associations and that of 
joint-stock fire insurance companies fail 
to appreciate the true reason why the 





former are able to furnish protection | 
less than the Board rates. 

_ dn small communities, where the farm- 
ing interests, so to speak, are associated 
together in the operation of one of these 
associations, there is such a close 
espionage on one’s neighbor that the 
moral hazard is greatly reduced. 

It must not be understood that fire 
underwriters charge the suburban pop- 
ulation with having a standard of morals 
not quite so high as the business in- 
terests of the various cities; but it is 
generally conceded that there prevails 
in the country districts sentiment more 
or less antagonistic to capital represent- 
ed, for instance, in the metropolis of 
the state. A great deal more care is 
exercised by the average resident of the 
country districts in looking after the 
element which would work for the 
destruction of his property, when he is 
considered a con-insurer so to speak, 
than if his risk happened to be covered 
by a corporation of a large capitaliza- 
tion and a very comfortable surplus 
created by the genius of some of our 
modern captains of industry. 

There has been no point up to the 
present where any citizen of this State 
could obtain any authentic information 
relative to the financial standing and 
plan of operation of these Town and 
County Co-operative Fire Insurance Com- 
panies. The change has been brought 
about through the action of Superintend- 
ent Hotchkiss. Any measure which will 
be introduced must naturally be a com- 
promise between efforts toward a rather 
strict regulation and the disinclination of 
those managing the associations to sub- 
mit to any arbitrary control, having 
been free from any supervision or reg- 
ulation whatever, and, as a consequence, 
some unscrupulous persons took advan- 
tage of the situation and used the forma- 
tion of such an association as a vehicle 
to mulct the public. 





IN NEW YORK FOR FRANKLIN. 
Koch Appointed Special Agent 
for Western Half of Empire 
State. 


L. J. 


L. Joseph Koch, Jr., has been ap- 
pointed special agent in Western New 
York for the Franklin Fire, of Phila 
delphia. He was formerly connecte.’ 
with W. H. Burkhardt’s fire, actuarial 
and inspection office at Camden, N. J., 
and is considered highly capable of 
filling a field position. 





Cc. A. KROUSE A DIRECTOR. 





Philadelphia General Agent Elected to 
Board of William Penn Fire. 

A recent desirable accession to the 
directorate of the William Penn Fire 
Insurance Company of Pottsville, Pa., 
is C. A. Krouse, head of the progres- 
sive Philadelphia agency of C. A 
Krouse & Co. 





In New England Field for National Fire. 

Georze Cowe has been appointed as- 
sistant special agent in New England 
for the National Fire, of Hartford, be- 
coming asociated with W..H. Lewis, 
who has charge of the Eastern field. Mr. 
Cowe for a number of years past has 
been counterman in the Boston general 
agency of Field and Cowles. 





“The Red Plague.” 





Selecting the above striking phrase 
as the truth of an address made be- 
fore the members of the Illinois State 
Association of Local Fire Insurance 
Agents on the 16th inst. Louis S. Amon- 
son, president of the Peoples Nationa! 
Fire, of Philadelphia, spoke strongly of 
the annual fire waste of our country. 





Steady progress was made last year 
by the National Lumber Insurance Com- 
pany, of Buffalo, of which W. P. Har- 
ris, is secretary and general manager. 
Pushing along quietly and carefully the 
corporation has accumulated total as- 
sets of $423,682, a re-insurance reserve 
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of $114,079, and a net surplus of $64,765. 
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WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY. N. Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 
PROMPT SERVICE - - - . - LIBERAL COMMISSION 















we 


Calumet Insurance Company 
CHICAGO 








MYRON W. ROBINSON 
New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 


Local agents wishing to add a growing and profitable branch of 
insuranee to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 








LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 








Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


C. H. ECKFORD, General Manager 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


Surplus Lines London Lloyds | 
Guaranteed Underwriters Only — 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 














We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 




























Webruary 24, 1910. 





JP AND DOWN IN NEW JERSEY 











mepoiee FOR NEW JERSEY. 


VO NEW MEASURES OFFERED. 
Failure to File Lass Proofs Shall Not 
Act as Waiver in Collection 
of Claim. 

rrenton, Feb. 23. .(Special Corres- 
pendence.)—Two more insurance meas 
ures were introduced in the New Jer- 
$ Legislature last week by Senator 
Siizer. One is an amendment to the 
g neral insurance act of 1902, permit- 
ti companies to be formed either 
upon the stock or mutual plan to trans- 
act the business of fire, lightning, life, 
health and accident insurance. 

he other is a supplement to the act 
o| 1875 and provides that the failure of 
a person insured against loss by fire 
to furnish. proofs of loss shall not be 
considered a waiver of rights or debar 
the person holding a policy from co!- 
lection of such sum as would be proper 
unless proofs of loss have been de- 
manded by the company Within sixty 

Summary cof Recent Legislation. 

The following bills, amendments to 
the insurance act of 1902, were introduc- 
ed by Leonard Pikaart, Republican 

ember from Passaic County: 

House No. 182, Mr. Pikaart. Amends 

> act of April 3, 1902, section 78, rela- 
tive to fire insurance policies and the 

plication of the eighty or ninety per 
nt. clause thereto. (Banks and in- 
irance.) 

House No. 183, Mr. Pikaart. Makes 

lawful for fire insurance companies 
to file a schedule of its basic rates of 

surance on all classes of hazards with 
he county clerk. (Banks and insur- 
ce.) 

House No. 184, Mr. Pikaart. Amends 
the insurance act of 1902, relative to 
the illegality of allowing rebates for 
premiums, ete. (Banks and insurance.) 

House No. 185, Mr. Pikaart. Amends 
he act of 1902, relative to insurance by 

»viding for licenses to brokers to so- 
licit fire insurance, ete. (Banks and in- 
surance.) 


FORMING AT NEWARK. 


Ciarence Hodson Promoting the New 
Jersey Fire Wit Capital and 
Surplus $500,000. 

Clarence Hodson is 
body engaged in organizing the New 
Jersey Fire Insurance Company, with 

headquarters at Newark. 

The proposed capital and surplus is 
$500,000; 10,000 shares par value $50 
each, one half of which will go to 
surplus. 

Mr. Hodson states that “all subscrib- 
ers pay alike for stock, there being no 
promotors’ shares or other bonus as 
consideration.”” The company who form- 
ed, he further asserts, “‘will possess a di- 
ectorate composed of some of the most 
prominent citizens of the State. The 
officers will be elected by the board of 
directors from the most suitable and 
xperienced men available.” 

While it is intended that the New 
Jersey Fire shall extend its operations 
“to every desirable section of the United 
States. where responsible representation 
and efficient supervision can be secured 
en terms that will leave a fair margin 
of profit for the Company’s stockhold- 
ers,” business in the home State will 
be especially sought. 


secretary of a 





Annual Meeting of Standard Fire. 
The annval meeting of the stockhold- 
ers of the Standard Fire Insurance Com- 
pany of New Jersey, was held at the 
ompany’s office, last Thursday. The 
only change in the directorate was the 
election of Counselor Francis B. Lee 
to fill the vacancy caused by the death 
of his father, the late Benjamin F. Lee. 
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The reports presented at the meeting 
showed the company to be in a flourisn- 


ing condition. The Board of Directors 
is as follows: 

F. W. Roebling, Huston Dixon, J. E. 
Clancey, C. G. Roebling, W. H. Brokaw, 
I. F. Richey, O. D. Wilkinson, W. H. 
Linburg, A. C. Yard, N. L. Petty, W. A. 
Roebling, John H. Scudder, J. H. Black- 
well, J. W. Manning, W. C. Lawrence, 
K. G. Roebling, E. B. Parsons, I. W. 
Rogers, N. R. Ivins, A. W. Lee, F. B. 
Lee. 





FAVOR THE MEASURE. 





Agents Throughout the State Heartily 
Approve Anti-Rebate Bill Likely 
to Become a Law. 





From local agents in all parts of the 
State come forth expressions of approv- 
al of the anti-rebate bill now before the 
New Jersey Legislature, the full text cf 
which appeared in The Eastern Under- 
writer of last week. It is understood 
that the idea of the measure was first 
conceived in the Southern section of 
the State, but it was deemed wise, he- 
cause of the greater interests at stake 
in the Northern territory to have it of- 
fered from that field. That the bil! will 
pass seems to be generally anticipate, 
and all lovers of equity should use their 
influence to push it along. 


BROKERS MUST GET LICENSE. 
Bill Before Legislature Compels All 
Middie Men to Obtain Authority 
Before Seeking Business. 





By the terms of a bill introduced a 
cay or two ago in the New Jersey As- 
sembly a license must be secured froin 
the Insurance Department, by 
son, firm or corporation, desiring to act 
as a broker to negotiate fire 
on property” in New Jersey. The favor, 
which costs $10 annually, will only be 
granted where insurance on real estate 
and insurance, is the principal business. 
Rebating is prohibited,indulgence in the 
practice being severely punished 


“Pop” Wilson Dead. 


R. J. Wilson, the widely known New 
Jersey special agent of the Hanover 
Fire, died of pneumonia on Monday. 
Funeral services will be held at his 
late home at Metuchen to-day. Mr. 
Wilson was prominent as a politician, 
and at the time of his death was mayor 
of his home town. 





CEMENT PLANTS. 
Owners Thereof Think Lower Rates 
Should be Given Them—Experience 
Favorable. 





From various cement making plants 
applications for rate-reductions have 
been received, the manufacturers, an- 
purently having consulted together re- 
ecntly upon fire insurance affairs. The 
average rate on a property of this class 
is 40 cents, with the 100 per cent., co-in- 
surance clause. The general under- 
writing experience of the properties is 
understood to be very fair. 


PROGRESS SATISFACTORY. 





In a letter to The Eastern Underwriter, 
H. G. Hoffman of Mt. Sterling, Ky., 
who is organizing the Old Kentucky 
Fire Insurance Company, states that the 
success experienced has been such as to 
warrant making the company larzer 
than at first contemplated, and that a 
suggestion to this effect will be made 
to the board of directors. He says: 

“T have made considerable more prog- 
ress in the sale of the stock of the Old 
Kentucky than I had even dared hope 
for when I started, having interested 
some of the most prominent men in the 
State in our proposition. It has been 
my idea all along to get a “back-bone” 
for the company, rather than large sub- 
scriptions, and in this I have been most 
successful.” 


“any per- | 


insurance | 
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Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING—— 
Glens Falis Albany 
Buffaio German Dixie Fire 
Security Ins. Co. of No. Am. 
(of New Haven) 


FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 








0. 0. LAUCKNER INSURANCE AGENCY 


a Breetues 355 Palisade Ave. Si River St, 
ity Jersey City Hoboken 


FIRE INSURANCE 
New Jersey writing agents for twelve ofthe 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mer. 


L. KRETSCHMANN 
Mer. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 














SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 


om2-r 











BUSINESS 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 





JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS, 








F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N.Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








IMPORTANT TO LOCAL AGENTS 


Increase your premium income at least 
25% and your personal profit 50%. I 
know exactly how you can do this, and 
it will cost you nothing to find out. 
Write me. ROBERT R. TUTTLE 
Syracuse, N. Y. 











SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere 
connections at Lloyds, London 


CORRESPONDENCE SOLICITED. 


Good 








SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 


American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
CHICAGO 























Established 1836. 


Richmond Ins. Co. of New York 


«a oweteanay el $285,228.70 Surplus to Policyholders. . 


. $246,042.94 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, 


NEW YORK 
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President of Baltimore Establishment 
Maintains Insurance Companies 
Cancelled Their Policies. 


An action for $250,000 damages has 
been filed by the Old Virginia Antique 
Furniture Company of Baltimore against 
Thomas J. Ewell, fire marshal of Mary- 
land. 

The plaintiff avers that by virtue of 
statements made by Marshal Ewell the 
insurance companies have all cancelled 
their policies in the furniture compa- 
ny’s property and it has thus suffered 
permanent loss and injury. 


PROMOTION FOR T. L. WILSON. 


Appointed Agency Superintendent 
for Delaware Fire. 





In succession to the late William 
Hall, Thomas L. Wilson has been ap- 
pointed agency superintendent for the 
Delaware Insurance Company, of Phila- 
delphia, with headquarters at the home 
office. Mr. Wilson was the Company's 
New Jersey and Eastern Pennsylvania 
special agent for seven years, in whica 
capacity he is succeeded by Edward B 
Malloy. 


“The Sound, Solid and Successful.” 





Another year has passed; another 
eycle in the evolution of fire insurance 
has been completed and we are pleased 
to present our fortieth progressive an- 
nual statement, showing figures which 
we hope will please you. The Sound, 
Solid and Successful has now a sub- 
stantial conflagration reserve of $350,- 
000, a net surplus beyond all liabilities 
of $1,510,064.23, and a capital of $1,100,- 
000. thus having a surplus to policy- 
holders of $2,610,064.23, which guaran- 
tee should entitle it to your careful con- 
sideration—“Whittlings,” published by 
the New Hampshire Fire. 


Leaves Field for Local Agency. 





R. C. Burdick, special agent in New 
York State for the Dubuque of Iowa, 
has resigned to enter the Utica agency 
of A. W. and W. D. Post. It is under- 
stood the latter firm will shortly repre- 
sent a number of companies as their 
general agent for Central New York. 





German Fire of Indiana. 

During 1999 the German Fire of in- 
dianapolis, managed to add $20,575 to 
its net surpius, this item now being 
$148,139. The company has total ass2ts 
of $618,183, and a reinsurance reserve 
of $347,169. Since organization it has 
paid $1,766,753 in losses. 





Waiver of Standard Policy Conditions. 








An expression of views as to the 
waiver of standard policy conditions. is 
sought from members of the New York 
Suburban Fire Insurance Exchange !y 
the Executive Committee of the organi- 
zation. 

Virginia Iron, Coal & Coke Co. Plart 

Burns. 

Fire entirely destroyed the commis- 
sary and stock of the Toms Creek plant 
ot the Virginia Iron, Coal & Coke Coua- 
pany the past week involving insurance 
cf approximately $70,000, the companies 
interested being the Home of New 
York, German American and Royal. 
This is a part of the schedule over 
which there has been so much contan- 
tion between the Hurt and Lamsford 
agencies. 





The Farmers of York. 





One of the carefully managed fire in- 
surance companies of the country is the 
Farmers of York. Its latest statement 
shows assets of $1,043,610, and a net 
surplus of $481,616. 
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CASUALTY AND 
SURETY HAPPENINGS 


1853 1909 


FIFTY-SIXTH YEAR 











SHY OF TAXICAB BUSINESS. 





Line of New York City Company Not a 
Bonanza to Casualty Offices— 
Written Abroad. 





That there are suits for personal in- 
juries aggregating $1,000,000 pending 
against the New York Taxicab Company 
in the Supreme Court and many more 
in the City Court is the statement of 
Lewis D. Mooney, who was counsel 
for the taxicab company up to a short 
time ago. The company has been trying 
to have Douglas McKee submitted as its 
attorney, but Mooney wouldn’t give up 
the papers until he had a settlement 
of a claim for $25,000 against the com- 
pany for legal services. 

Supreme Court Justice Platzek has ap- 
pointed D-Cady Herrick referee to deter- 
mine the value of Mooney’s services and 
on condition that the company give a 
bond for $30,000 has signed the order of 
substitution. 

Francios Du Casse, president of the 
company, said that in October, 1907, the 
company insured its 400 cabs against 
accident with the Law, Car and General 
Insurance Corporation, Ltd., of London, 
through Fox & Pier, insurance brokers 
of this city. Fox & Pier suggested the 


employment of Mooney as counsel in the | 


damage cases, and he was accordingly 
engaged. President Du Casse stated that 
within the last few weeks difficulties 
had arisen between the insurance brok- 
ers ard the company because Fox & 
Pier had refused to settle claims 
amounting to about $10,000 and had 
withdrawn settlement on $2,651. He had 
refused to continue the employment of 
Mooney because he found that the in- 
surance company was not authorized 
to do business in this State. 

There are now 200 actions pending 
against the taxicab company, President 
Du Casse said, and there is only $300 
due to Mooney. 

W. W. Tracy & Co., now in bank- 
ruptecy, financed the taxicab company.— 
“Journal of Commerce and Commercial 
Bulletin.” 

From the above it will readily be 
appreciated why the home casualty com- 
panies were not scrambling to secure the 
business of the New York Taxicab Com- 
pany. For several years one of the 
standard institutions carried the line, 
and had a special service for hathdling 
its claims. The taxicab people last year 
sought a rate of $75 per cab for their 
five thousand odd vehicles; but as $300 
would be nearer a correct figure, the 
home companies failed to connect with 
the business, the line going to the Law, 
Car and General Insurance Corporation, 


Ltd., of London, England. The rate paid | 


is understood to have been about $150 
per cab, with a brokerage of 20 per 
cent. The Law, Car and General is 
credited with having reinsured practical- 
ly the whole business among the small 
fry casualty offices of Great Britain and 
France, and to have made a fine com- 
mission thereby. 

When the policy came to John L. Dud- 
ey, of New York City, the American 
correspondent of the Law, Car and Gen- 
eral, he ordered its immediate cancel- 
lation, thus indicating his opinion of 
the business. 





Assets Well Invested. 


Of the $1,094,645 assets of the New 


Amsterdam Casualtv Co., $854,350 are 
invested in high-grade securities—bonds 
and stocks. The bonds, amounting to 
nearly $650,000, with the exception of 
the New York City, Registered, draw in- 
terest of four per cent. or over.. 

The company has $377,291 reserve for 
unearned premiums as required by law: 
$115,064 for undetermined losses and an 
additional reserve voluntarily set aside 
for unforeseen contingencies of $25,000, 
meking a total reserve for protection of 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


policyholders amounting to $517,355. In 
addition thereto the company has a sur- 
plus to policyholders of $532,480. 

Since organization the New Amster- 
dam has paid in losses, $2,524,189. 








Continued Gains of Metropolitan | 
Casualty. 
——_ | 
The wisdom of the conservative policy 
adopted by the management of the Assets 
Metropolitan Casualty, of New York, is| Net RE oS. sacs cakncied 
shown in the successive annual reports | 
issued by the Company. Writing plate- | 
glass, personal accident and health in-| w- H. MILLER, President 
surance the organization on January 1, | 
1910, had assets of $814,276 and a policy- | E. K. McCONKEY, 
Secretary and Treasure 


holders surplus of $406,272. President 
Winslow continues to direct, and ably, 
ASSURANCE CO. 


the course of the Metropolitan. 
of Toronto, Canada 


PHENIX | 














INSURANCE 
COMPANY | 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 


FIRE ASSOCIATION PHILADELPHIA TF 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000. Assets, $7,301,261.56, 
E. O. Irwin, Pres. T. k. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 


UNITED STATES BRANCH 


January 1, 1910 
SI ae caddie en ashckiaxadesiee cin $2,377,303 37 
IN RINE, I o:n ds vonevuceoscasas 839,268.07 
HON. GEO. A. COX, President. 
W. R. BROCK & JOHN HOSKIN, K.C., 1L. D 
Vice Presidents 
B. H. MEIKLE, General Manager 





OF 





A 


1817 





ORGANIZED 1865. 


Virginia State Insurance Co., _f Richmond 


ASSETS 
Surplus to Policyholders ... 


GEO. L, CHRISTIAN, Pres, 





+++++-$887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 


ee 
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New York Standard Statement, Jan. 1, 1909 


CAPITAL - ° . ‘ ‘ $400,000 
All Liabilities, including Reserve . $81,653 
Total Assets . ° ° ° . 978,605 
SURPLUS to Policy Holders . ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° e ° 105,175 
Increase in Surplus ° e ° 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 





CONFLAGRATION PROOF 


/WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 


‘100 WILLIAM STREET - - - - New York 
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PRUDENTIAL CASUALTY 60. 


TAKES FIELD WELL EQUIPPED 








Indianapolis Corporation Has Excellent 
Backing—E. M. Jacoby, President; 
c. G. Bryan, Manager. 


‘he Prudential Casualty Company, of 
indianapolis, is the latest company to 
ike its announcement to the public; 
| it is gratifying to find a new-comer 
yearing with such satisfactory evi- 
donee of its worth. This Company is 
ganized under the laws of Indiana by 
n whose names and _ characters 
irantee its stability and permanence. 
Prudential Casualty Company is 
med with an authorized capital of 
million dollars, of which amount 
re than $300,000 has been fully paid. 
fore opening its books for business 
Prudential has to its credit in the 
nk over $450,000. Considering that 
State of Indiana contains the geo- 
aphical center of the population of 
ie United States, that it is highly de- 
joped industriously and covered with 
net work of transportation facilities, 
the city of Indianapolis seems to fur- 
ish a natural headquarters for a 
trong, conservative casualty company 
gaged in multiple lines and backed 
prominent capitalists and business 
en. With its large financial resour- 
es the Prudential comes into the field 
repared to uphold the highest princi- 
les and best ethics of the business. 
Officials of Company. 
J. Jacoby, the president, is an at- 
orney whose reputation extends be- 
ond Indiana and throughout the entire 
ountry. As counsel he has been asso- 
ated with some of the largest enter- 
rises in the Middle West, including 
everal railroads which radiate from 
Indianapolis and The Railroadmen’s 
Building and Savings Association. He 


also a trustee of the Cincinnati, 
Hamilton and Dayton Railway. Dur- 
ng all of his business career Mr. 


jacoby has been the associate of form- 
* Vice-President of the United States 
jon. Charles W. Fairbanks. The other 
licers are men of equal integrity and 
eputation in their respective lines, 
Preston C. Rubush, vice-president; Ed- 
gar O. Hunter, treasurer, and Walton 
Dynes, secretary. 
Claude G. Bryan Manager. 

That the officers and directors of the 
’rudential are animated by the highest 
iotives is also evidenced from their 
first appointment, the selection of 
Claude G. Bryan for the management 
and agency organization of the Compa- 
ny. For almost eight years Mr. Bryan 
has been connected with one of the 
largest and strongest casualty compa- 
nies in the world; and to assume his 
new office he retires from the executive 
department of the Ocean Accident and 
Guarantee Corporation, in which posi- 
tion he has not only gained a compre- 
hensive knowledge of the entire casu- 
alty business but is known as an expert 
in miscellaneous lines. Mr. Bryan has 
traveled extensively in the interests of 
the Ocean and is fully informed as to 
= ld conditions. Immediate steps will 
be taken to strongly equip the Pruden- 
tial in all departments, and negotia- 
tions are now in progress for the ap- 
pointment of various departmental 
heads, including a very prominent un- 
derwriter for the liability department. 

During his connection with the 
Ocean Accident and Guarantee Corpo- 
ration, and particularly while a mem- 
ber of its executive department, Mr. 
Bryan has become well known to the 
underwriters of the country by whom 
he is held in high esteem both for his 
professional and personal qualifications. 
Mr. Bryan was graduated from Toronto 
University with highest honors. The 
following three years he spent on the 
editorial staff of the “Toronto Globe,” 
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CLAUDE G. BRYAN, 
Manager Prudential Casualty Company 


nee going to England for journalistic 
and literary work. In 1902 he joined 
the staff of the Ocean with which com- 
pany he has been constantly engaged 
until his present appointment. 

Company’s Charter a Broad One. 

The charter of the Prudential is very 
broad permitting it to write all of the 
casualty lines. It will begin with lia- 
bility, automobile, elevator, ‘boiler, per- 
sonal accident, health and burglary in- 
surance and policy contracts for these 
lines of underwriting are now in prepa- 
ration. The principal bid the Pruden- 
tial will make for business will be the 
liberalty and comprehensiveness of the 
terms of its policies, for they will be 
up-to-date in every respect. Claim ad- 
justments will be made with the utmost 
promptness. The Prudential will not 
seek business below standard either as 
to character or as to rate, but its com- 
petition will be along the line of ren- 
dering efficient underwriting and claim 
service to its policyholders. It will al- 
so make special efforts to meet the 
varied requirements of agents and 
brokers, realizing that co-operdtion in 
this direction will be a large factor for 
mutual success. A great many agency 
applications have already been filed, 
and although a few weeks must neces- 
sarily elapse before the Prudential can 
issue policies, it is prepared in the 
meanwhile to consider applications 
either for agency or for underwriting 
propositions. 

Few casualty companies have come 
into the field under more favorable cir- 
cumstances, and now that business con- 
ditions are again on a normal healthy 
basis and with enough commercial and 
industrial expansion to absoib the en- 
ergies of another sound casualty com- 
pany, it would be surprising if the Pru- 
dential Casualty Company, well equip- 
ped as it is with men and with money, 
should not make a very notable suc- 
cess. 

S. H. Wolfe, ‘consulting | actuary of 
New York, has been retained by the 
Home Life and Casualty Company of 
Fordyce, Ark., to assist in the prepara- 
tion of policy forms. The Home Life 
& Casualty is under the management 
of A. B. Banks & Co. 


EMPIRE STATE SURETY co. 


Several New Officials Elected at Annual 
Meeting—Advancement Due to 
Merit Solely. 





That William M. Tomlins, Jr., would 
be re-elected president of the Empire 
State Surety Company of New York, at 
the annual mceting of the organization 
held some days ago, was, of course, con- 
fidently expected, for Mr. Tomlins has 
been the directing power in the coin- 
pany since it entered business, and must 
be given chief credit for the position 
the Empire State Surety has now won 
in the underwriting field. 

Four vice-presidents were also chosen 
on the 16th, i. e—Dr. R. S. Keelor, D. 
J. Stewart, W. J. Moore and Alfred J. 
Hodson, Mr. Stewart becoming treas- 
urer as well. Gilbert Congdon was 
elected secretary and P. W. Koch sec 
ond assistant secretary. 

Of the new executives, Messrs 
Hodson and Congdon have been witn 
the Empire State for several years, 
and have been indefatigable in their ef- 
fcrts to advance its interests. Their 
promotion is in recognition of ability 
and loyalty. 


SINGLE PREMIUM POLICY. 


and E. L. Culver are 
chief officers of the Royal Indemnity 
Company, a new organization of Oma- 
ha, Neb., which is to specialize on the 
issuance of single premium whole life 
accident policies. 

While but one 
for it may be paid in 
desired. 

Both Mr. Heron and Mr. Culver were 
formerly life managers, and the pres- 
ent effort is the outgrowth of experi- 
ence had while in that field. 


F. W. Heron 


premium is called 
installments if 
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Casualty Business in 
New Jersey in 1909. 


Aggregate Premiums Losses 
Business _ _. Received Paid 

Aetna Accident & Liabil- 
DR ein cand balk mals wae <r $8,618 $5,141 
Aetna Indemnity ...... i 49 


Aetna Life 


American Assurance .. 26,208 
American Bonding 26,120 2,479 
American Credit Indem- 

errr 6,612 
American Fide cess Been 344 
American Live "Stock ss Bee 100 
American Surety 81,067 2,549 
tankers’ Surety ....... 1,675 1 .2/n 
Casualty Co. of America 50,023 13,798 
Commonwealth Casualty 24,252 >, 854 
Continental Casualty 38,601 11,259 
Empire State Surety 7,746 4.407 
Employers’ Indemnity 27,188 11,149 
Employers’ Liability 96,424 18.992 
Federal Casualty 189 181 
Fidelity Accident ...... 11 bis 
Fidelity & Casualty . 221,019 45,254 
Fidelity & Deposit 27,140 1,212 


Frankfort Marine, 
P. G. 


Ac. & 





General Accident 88,669 11,8 
Great Eastern Casualty 

& Indemnity ........ 13,378 3,412 
Guarantee Co. of North 

PE eeeuweswaes> 628 . 
iartford Steam Boiler . 30,261 1,673 
Indiana & Ohio Live 

a cues Suan 2,069 
International F idelity .105,649 49,566 
Lioyds Plate Glass ..... 11,103 2,641 
London Guarantee & Ac- 

cident % 16,007 4,492 
loyal Protective ....... 3,010 900 
Maryland Casualty 49,892 12,593 
Masonic Protective 3,916 2,111 
Massachusetts Bonding 1,751 37 
Metropolitan Casualty 26,991 7,369 
National Casualty ..... 4,169 1,652 
National Surety .. . .102,739 19,57 
New Amsterdam Casu- 

RR a ea ee 12,672 3,961 
New Jersey Plate G lass 49,288 11,853 
New York Plate Glass 13,399 3,038 
North American Acci- 

A ae >i ahet 5,471 i,409 
Ocean Accident & Gua 

ae eer 53.347 20,382 
Pacific Mutual Life .... 2,067 299 
Pennsylvania Casualty . 11,905 3.935 
Philadelphia Casualty 65,841 25,377 
Phoenix Preferred Acci- 

SD cbc db wh ow wre dic 375 
Pittsburg Casualty 120 ‘ 
Preferred Accident .... 26,408 21,935 
Ridgeley Protective .... 4,434 1,722 
Siandard Accident 16,045 2,553 
Title Guarantee & 

Seer reer seve 8,008 sie 
Travelers Indemnity ... 12,585 900 
Travelers Miscbsecessastee eae Les.cee 
United States Casualty. 26,354 11,405 
U. S. Fidelity & Guar- 

DE cau Sch cAaaih . 45,291 7,020 
inited States Guarante 1,842 A nist 
U. S. Health & Accident 19,099 10,164 
United Surety : ; 6,964 716 

Ageregate figures, ‘includi ng the cents 
which have been eliminated in the 
above tabulation: Praudame received, 
$1,969,725.39; losses paid, $598,784 06 
Aetna Indemnity : $92 $97 

SEGREGATED BUSINESS. 
Premiums Losses 

Accident Received Paid 
DE ERO 6:0 sce ccicens 24.151 94 
American Assurance ... 13,6 » 955 
American Fidelity ‘ ~ 811 
Casualty Co. of America *14,195 *4.373 
Commonwealth Cas’ty .*: 24,2 252 *5 854 
Continental Casualty 31 8,132 
Kmpire State Surety {62 
Employers Liability ... 5,633 1,119 
Federal Casualty ...... *189 *1381 
Fidelity Accident .... 11 





THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 


HICAGO, 


because the 


accidens and health insurance. 


ILLINOIS 


have the Stieshaah Variety of th Most Attractive policies of 
f you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 


1208 Michigan Avenue ~ 


Chicago, Illimo: - 
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Fidelity and Casualty .. 32,038 
Frankfort Marine, Acci- 

Me ae Ts Gh kacesgesss *1,526 
yeneral Accident ...... 21,422 
Great Eastern Casualty 


& Indemnity ........ 10,980 
London Guaraniee & Ac- 

GN aceccawacewse’ 102 
Loyal Protective ...... *3,010 


Maryland Casualty 9,562 
Masonic Protective *3,916 
Metropolitan Casualty 5,836 
National Casualty ...... *4,169 


New Amsterdam Casu- 

BD kok Map ool eimigia. aia, 40 2,955 
North American Acci- 

RIESE RECS 2 Ae 5,471 
Ocean Accident & Guar- 

REE: sicccucesscdnices 2,883 
Pacific Mutual Life .... 1,549 
Pennsylvania Casualty . 2,015 
Philadelphia Casualty .. 10,971 
Phoenix Preferred ..... 375 
Pittsburgh Casualty 50 
Preferred Accident 23,363 
Ridgely Protective ..... *4.434 
Standard Accident .... 7,216 
Travelers Indemnity ... 512 
Travelers a iih etme eine 143,448 
United States Casualty. 13,773 
Ll. S. Healih & Acci- 

SR Ss ite Viain aes a *19,099 
United Surety ......... 970 


*Including Health. 


Auto Property Damage. 


Aetna Accident & Lia- 

> an ane $6,676 
American Fidelity ..... 981 
Nmployers Liability 8,192 
General Accident 15,494 
Hartford Steam Boiler . 9 
London Guarantee & Ac- 

WEE scabies sins aia Soste 64 
Maryland Casualty .... 302 
Ocean Accident & Guar- 

eS ee re 2,500 
Philadelphia Casualty .. 4,269 
Standard Accident .... 122 
Travelers Indemnity .. 7,688 


Burgiary and Theft. 


Aetna Accident & Lia- 
ere $1,873 

etna Indemnity ...... 1.650 

American Bonding ..... 1,463 

\merican Fidelity .... 1,993 
Mmpire State Surety ... 1,032 
F'mployers’ Liability ... 5,574 
‘idelity and Casualty .. 36,041 
Frankfort Marine, Acci- 

a s  : 771 
General Accident ...... 15,569 
London Guarantee & Ac 

cident sik soanatsnas ve ahd 1,675 
Maryland Casualty ... 8,182 
Massachusetts Bonding. 17 
National Surety ..... 19,552 
New Amsterdam Casu- 

REN iswkicntocetaers 1.854 
New Jersey Plate Glass 7,566 
Ocean Accident & Guar- 

antee .. senate 1,618 
United States Casualty . 940 
U. S. Fidelity & Guar- 

anty .. ics .. 7,666 
United Surety ....... . 3481 

Credit. 
American Credit Indem- 

Se eee $10,312 
london Guarantee & Ac- 

| eee 1,485 
Ocean Accident & Guar- 

oe EO CC pi . 16,600 
Philadelphia Casualty 2,525 

Fidelity. 
Aetna Indemnity ...... $950 


8,186 
*75 
5,148 


2,901 


*900 
1,099 
#2111 
561 
*1,652 


*10,164 
38 


1 


c 
Cs Otel ore 
Cee me OS 








WANTED 


Stock Salesmen. 
nities for the right men. 
Snow & WILLIAMS, 


Missouri Trust Bldg. 





High Class Stock Salesmen 


We have a proposition meriting 
investigation for a few clean cut 
Choice opportu- 
Address, 


In care of 
MID-CONTINENT CASUALTY CO. 
St Louis 








American Bonding 5,858 
American Fidelity ..... 259 
American, Surety ...... 44,214 


Empire State Surety .. 789 
Fidelity and Casualty . 28,114 
Fidelity and Deposit .. 18,968 
Guarantee Co. of North 


AMNOCIOR 6k. 6 ain canes ~ 628 
International Fidelity .. 97,181 
Massachusetts Bonding. 93 
National Surety ....... 31,115 
Ocean Accident & Guar- 

Te ee ee ree 119 
U. S. Fidelity & Guar- 

Pe errr nr re 25,359 
Unitel States Guarantee 1,842 
United Surety ......... 108 

Fly Wheel. 
Casualty Co. cf America $161 
Fidelity and Casualty .. 4,832 
Maryland Casualty .... 65 
‘Yravelers Indemnity ... 1,584 
Health. 
Actna Indemnity ...... $505 
Aetna Life ....cccccces 5,468 
American Assurance 12,545 
American Fidelity ..... 760 


Continental Casualty .. 
Empire State Surety... 191 


Employers’ Liability ... 1,725 
Fidelity and Casualty .. 20,455 
General Accident ....... 7,140 
Great Eastern Casualty 

and Indemnity ....... 2,398 
London Guarantee & Ac- 

SO Re SO oF 35 
Maryland Casualty 3,190 
Metropolitan Casualty . 844 
New Amsterdam Casu- 

ORE io ete aaieniceaseaan 1,399 
Ocean Accident & Guar- 

err er re 907 
Pacific Mutual Life .... 517 
Pennsylvania Casualty . 1,202 
Philadelphia Casualty .. 3,505 
Pittsburgh Casualty 70 
Preferred Accident .... 3,044 
Standard Accident .... 826 


Vravelers Indemnity ... 17 
Travelers . 
United States Casualty. 4,3: 
Liability. 
I ND ocd sxc $70,783 
American Fidelity 11,815 
Casualty Co. of America 23,324 


Empire State Surety ... 1,370 
Employers’ Indemnity 27,188 
Employers’ Liability ... 74,070 
Fidelity and Casualty 78,835 
Frankfort Marine, Acci- 

Oe BoE. Ge ok kao secs 9,486 
General Accident ...... 29,042 


London Guarantee & Ac- 
Sr ree 


Maryland Casualty 18,784 
New Amsterdam Casu- 

MN a widtiva Pei Ninecnd-a 5,584 
Ocean Accident & Guar- 

ee ee 29,017 
Pennsyivania Casualty . 1,626 
Philadelphia Casualty .. 34,218 
Standard Accident ..... 7,879 
SIN hid stir eicin we e010 173,248 
United States Casualty . 4,056 


Live Stock. 


American Live Stock .. $1,237 
ndiana & Ohio Live 
ON va-wisinndeawaees $,724 


Plate Glass. 


Aetna Accident & Lia- 
ne ere $67 
Aetna Indemnity ...... 3,279 
Casualty Co. of America 4,756 
Mimpire State Surety .. 1,125 
Fidelity and Casualty .. 3,354 
Lloyds Plate Glass ...: 11,103 
Maryland Casualty 4,977 


cee we 
Metropolitan Casualty . 20,369 
New Amsterdam Casu- 

Nc eodkaed 
New Jersey Plate Glass 41,721 
New York Plate Glass . 13,399 
Ocean Accident & Guar- 


WONG sos cease weanses 84 
Pennsylvania Casualty . 7,061 
Philadelphia Casualty 10,351 
United Surety ......... 736 

Sprinkler. 
Maryland Casualty $1,379 


Steam Boiler. 
Casualty Co. of America $7,586 
Empire State Surety ... 55 
Employers Liability ... 990 
Fidelity and Casualty . 16,946 


$894 
1,732 
295 
827 


1,212 


” oF 
3,099 


$2,444 


$77 
3,067 
2,406 
248 
3,127 
986 
585 
4,991 
1,716 


11,119 
43,387 
16,:9] 


8,006 
8H9 


4,290 
6,590 





} 
$621 | 


"400 | 
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Hartford Steam Boiler . 30,251 4,673 
trondon Guarantee & Ac- 
© EEE ARR ARES AM ees 782 
Maryland Casualty .... 3,296 
Ocean Accident & Guar- 
| Se ereerre eer 2,317 ina ou 
Travelers Indemnity ... 2,781 148 
United State Casualty . 1,246 a 
Surety. 
Aetna Indemnity ...... $1.383 $435 
American Bonding 15,797 262 
American Fidelity ..... 100 Sap 
American, Surety ...... 36,853 817 
Empire State Surety 1,483 1 
Fidelity and Deposit ... 8,171 
International Fidelity 8,467 
Massachusetts Bonding 1,640 — 
National Surety ....... 52,070 4,095 
Title Guarantee & 
MEN vsacd wnat baee 3,303 
U. S. Fidelity & Guar- 
ee eee rer 12,265 
United Surety ......... 1,667 
Workmen’s Collective. 
At THES (och sieewi ws $387 $287 | 
Kimployers Liability ... 237 
Fidelity and Casualty .. 399 aaa 
Maryland Casualty ..... 151 10 





Fine Showing of General Accident. 


The 1910 statement of the United | 
States branch of the General Accident 
of Scotland, tells of marked gains made 
in the past year in assets, premiums, 
surplus and reserve and the corpora- 
tion is in fine shape to accomplish still 
better results during 1910. The present 
assets total $2,287,410, wih policyholders 
surplus of $618,372. Increases for the 
year were as follows: In assets $420,000; 
in premiums, $790,000, and in surplus 
and reserve, $370,000. 

To this creditab!'e result the Industrial 
Department, of which C. H. wBeyer is 
the United States manage , contributed | 
‘ts full quota. 





INSURANCE CO. ADVERTISING. 








(Continued from page 10.) 
great deal of benefit that can never be 
traced to it. Whenever possible, an ef- 
fort should be made to get replies to} 
advertising. For this purpose, an ex- 
perienced advertising man should be 
employed to prepaie a “primer,” which 
shall be of sufficient interest and valve 
to make readers write for it. As the 
name indicates, it should be helpful, 
educational and thought stimulating. If 
it is the right stuff, it will be a benefit 
to the recipient and the best kind of 
advertising for the company. The ad- 
vertisement cited above closed with the 
line, ‘““Write for our booklet—‘Informa- 
tion for Agents.’ Mention this paper.” 
Replies serve the double purpose of tell- 
ing you whether the medium reaches 
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It is a simple matter to find the paper: 
that circulate, but to make printers’ in\ 
bring in business is an achievement. 
salesman may 2Zet attention because o 
mere physical bulk presence; but an ad 
vertisement has got to stimulat: 
thought, which carried to its ultimat 
conclusion, produces an action antic 
pated by the advertiser. Given the m: 
dium, the results will depend upon t} 
method. 

















The Philadelphia | 
Casualty Company 


WALTER LE MAR TALBOT 
President 
A + $500,000 
$1,427,564 
$714,598 


Capital. . . . 
Total Assets, April 1, 1909 
Surplus (Policyholders) 


E 

S UPERIOR P oxicies 
ATISFACTORY 

PERSONAL ACCIDENT, HEALTH, 

LIABILITY, AUTOMOBILE, PLATE 

GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 

















acCDINT INS Upaycr campin” 
af New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York. 








READ wep 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


the right people and whether your ad-| Address, 105 WILLIAM STREET 


vertising copy is doing its work. | 
That question of copy is the vital one. | 
i 


NEW YORK CITY 





‘ 





Court, and covering all 
miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the honesty of em- 
Ployees in positions of 
public and private trust 


THE KXTNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 


EXECUTES :—Surety Bonds, Contractors, ISSUES :—-Burgiary Insurance Policies 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK. 


Plate Glass Insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 

















Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY 


or INDI’ 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 


CoO. 


NAPOLIS 














r- > 


— Sh wt ee me 


nat tod ted fod 
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ACCIDENT & HEALTH BRANCHES. 





London Guarantee Arranging to Push 
Both in the East—Company’s 
Latest Policy a Winner. 


Determined to push the personal ac- 


cident and health insurance branches 
of ts business in future with the same 
vim and persistency given the other 


departments of the London Guarantee 
and Accident, F. J. Walters, resident 
manager of the Company’s Eastern de- 
pa tment, with headquarters at this city, 
has appointed Townsend Cushman 
Co. inc. manager of the accident and 
he lth branch for New York, New Jersey 
and Connecticut. 


Cushman, who is energetic and 
resourceful, will devote his time wholly 
to the department, appointing local 
agents throughout the territory and 
working among the brokers of the 
Metropolitan District. 

le should find it easy to interest 


the middle men, and through them the 
iring fraternity in the London’s 1910 
Policy, the salient features of which 
are thus tersely set forth by Mr. Cush- 
man: 
Pays full weekly indemnity for the 
I of life if permanently disabled. 
Pays double indemnity for accidents on 
y public conveyance, including while 
the steps, platform, etc., as well as 
burning buildings or elevators. Gives 
e option of accepting liberal amounts 
full settlement for dislocations, frac- 
etc., besides weekly indemnity up 
time of payment, and surgeon’s and 
spital charges, in addition to such 
tion for more serious accidents. In- 
eases these optional payments pro 
ita to the full amount of your insur- 
-e. Adds ten per cent. to the princi- 
sum, without extra charge, every 
ear (up to five years) that the policy 
renewed. Includes, without extra 
harge, insurance of the Beneficiary, 
vith privilege to name either a man 
woman. Pays the Beneficiary for ac- 
dents and operations resulting from 
iding on any public conveyance, includ- 
ig steps and platform, as well as in 
irmning buildings and elevators. Insures 
e children ofthe assured, between the 
ges of one and eighteen, without extra 


es, 


harge. Allows unrestricted travel any- 
vhere in the civilized parts of the 
vorld 

“The Company shows its’ square, 


beral treatment by a larger percentage 
f losses paid to premiums received in 
the past ten years than nearly, if not 
all, other companies. 

“Besides the foregoing great benefits 
here are innumerable minor ones, such 
is payment for surgical operations, 
hospital charges, etc. If you know of 
ony other company’s policy which con- 
tains all these, or any other benefits 
which would offset them, you have dis- 
covered one that our earnest research 
has been unable to bring to light. 

“The cost is five dollars for each thou- 
sand collars of insurance you take out.” 





ACCIDENTS IN NEW JERSEY. 





Nature of Injuries Suffered by Unfor- 
tunates in the State 
Last Year. 





That about the same number of per- 
sons are injured and killed in the dif 
ferent industrial occupations each year 
is shown by the statistics gathered by 


several States. In New Jersey, the 
record for four years is as follows: 
Injured. Killed. 
RT Or re 1,274 269 
ere eee 1,898 425 
a 1,075 234 
WEE ea ia lew ia anes 1,147 327 


The causes of accident and the ex- 
tent of injury in each case are care- 
fully recorded. Following are some of 
the injuries sustained in 1909 as com- 


piled by the New. Jersey Bureau of 
Labor statistics: 

Seven necessitating the amputation of | 
both legs, ten cost one leg, ten cost one | 
arm, eleven cost one foot, eight cost one 
hand, forty-eight cost from one to four | 
fingers, eight had both legs broken, 
eighty-four had one leg broken, forty- 
four had one arm broken and eight had 
both a leg and an arm broken. 

There were fifty-four cases of skull | 
fracture, of which number more than | 
forty per cent. resulted in death; forty- | 
four cases of fractured ribs, fifty-six | 
suffered internal injuries, fifty-five suf- 
fered from burns caused by molten lead 
from foundries. 

Thirteen men suffered accidents which | 
resulted in the total loss. of eyesight. 
Of these latter, seven are classified 
under “factory and workshop,” two each 
under “building and construction,” and 
“transportation,” and one each under 
“tunnelmen and “unclassified.” 





Writing Automobile Insurance. 





Local agencies will be interested in 
the report that there has been some 
change in the standard rates for auto- 
mobiles which was formerly $2.50 cov- 
ering damages and theft. The Bulle- 
tin understands that a leading agency 
company is now giving a 2 per cent. 
rate excluding theft, and that this is be- 
ing followed by other companies. The 
latest competitor for this insurance is 
the Automobile Mutual Insurance Com- 
pany of Providence, which offers the 
rate of $2.50 for damage and theft with 
a 30 per cent. dividend at the end of 
the year. 

This company is organized by peo- 
ple identified with the Providence Fac- 
tory Mutuals, and in their literature 
state that the company is to be con- 
ducted on the same conservative basis. 
The Automobile Mutual was incorpor- 
ated in 1907 and claims outstanding in- 


surance of $1,850,000. It confines its 
insurance largely to machines. kept 
privately by their owners, thus reduc- 


ing the garage hazard and excludes the 
insurance of steam machines  alto- 
gether.—“American Agency Bulletin.” 


Bank Bondsmen Dead. 














State Treasurer Dahl of Wisconsin, 
has made the discovery, which he has 
reported to the Board of Deposit, that 
out of thirty-three banks whose bonds 
are subject to renewal at this time 
some of the signers in sixteen cases 
are dead. In three cases two bonds- 
men have passed away and in one case 
four signers have separated themselves 
from the bank. Mr. Dahl will notify 
all of these banks that it will be neces- 
sary to furnish a new bond. Mr. Dahl 
may ask the legislature to pass a law 


compelling banks to make an immedi- 
ate report when one of its bondsmen 
dies. 


$20,000 For a Hand. 

As compensation for the loss of her 
right hanc and part of her arm, Blsie 
Harrington Fitzgerald, a laundress, was 
on Thursday last, awarded a verdict for 
$20,000, in her action for damages 
egainst the Cadillac Hotel Company of 
New York City. 





George T. Parker, resident vice-pres- 
ident of the Title Guaranty & Surety 
Co. of Scranton at Philadelphia, has 
been elected assistant to the president 
of the Company, dating from February 
first. He will have headquarters at the 
home office. His duties will constitute 
in large part of traveling over the 
country, visiting the various general 
agents of the Title and giving them 
pointers as to how to connect with de- 
sirable business. 


Automobile insurance is now being 
written by the Casualty Company of 
America, in addition to its other lines. 





Reluasivaaia Agents, Attention! 


We announce the appointment of a new manager 
for Eastern Pennsylvania. All agents East of 
Altoona should hereafter report all business 


To LAWRENCE R. ARMSTRONG, Manager 
THE BANKERS SURETY COMPANY - - CLEVELAND 








ACCIDENT AND ILLNESS 
INSURANCE 


Some absolutely unique policies 
which are enormously superior to 
everything else ever offered by 


Great Eastern 
Casualty Company 
Of New York 
‘‘The Company That Does Pay” 
CAPITAL $250,000 


ASSETS $620,187 any other company 
SURPLUS TO POLICYHOLDERS $445,820 WORTH LOOKING INTO 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL Most liberal agency 


President contracts for 
THOMAS H. DARLING COMMERCIAL and 
Secretary INDUSTRIAL 








WORTH INVESTIGATING 
THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State 
for Protection to Policyholders 


E. O. BURGAN, 


anager 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PEATENSE“Stcioent POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8S. WM. BURTON, Sec. ALONZ 
RELIABLE AND ENERGETIC AGENTS WANTED 


»G. BROOKS, Ass’t Sec, 








BONDS—CASUALTY 


AGENTS 





‘Can command Bond 
or Casualty business 
Are seeking an 
Agency connection 
Are not representing 
another like Company 





IF 


YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 

















LONDON GUARANTEE AND ACCIDENT CO., Lt 


OF LONDON, ENGLAND 


Head Office _*#F. J. Walters 
AGO Resident Manager 
Cc HICcs 45-49 Cedar St. 
F. W. LAWSON New York 


Gen’l Manager ——a 
a Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs.,——— 
——--—-New England 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 











Established 1869. 








THE 


JOHN B. MURPHY. 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 


UNITED SURETY COMPANY 


BALTIMORE,MD. 





EASTERN UNDERWRITER 








THE NATIONAL LIFE U. S. A. 


Wants Good Producers for District and General Agents 
A SPLENDID CHANCE 
to grow with a Western Company more than forty 
years old, operating in thirty Stat's and Terri- 
torles. 
WORK FOR YOURSELF! 
We have a Special Proposition for 1910. Why not write us? 
CHICAGO'S OLDEST AND STRONGEST COMPANY 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 














EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE } 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 











WANTED 


SALARIED FIELD MEN 
- THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO STEVENSEN, JR., 


PRESIDENT 
LIBERAL COMMISSIONS 
JAMES CHAPPELLE, 
THOROUGHLY SECRETARY 
UP-TO-DATE POLICIES 
T. A. NORRIS, 


CORRESPONDENCE AGENCY SUPERINTENDENT 


DIRECT WITH THE COM- ee 
PANY SOLICITED 












































February 24, 1910. 





BIC FISH 
NOT 
LITTLE FISH 


ARE WHAT WE WANT AS STOCK SALESMEN 



















As Fiscal Agents of THE FARMERS NATIONAL 
LIFE INSURANCE CO. OF AMERICA (now organiz- 


ing), we have an exceptional opportunity to offer the 



























high-grade stock salesman. 


Under our plan you sell only representative men, and 
in amounts from $1,000 to $5,000, a stock already pay- 





ing dividends. 
wi __A practical stock sales manager, conversant with the 
difficulties and trials of the field will aid you. 





Exclusive territory to men of character and ability 


THE BIG FISH 


Che Union National Securities Zo. of America 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 














Keep Your Eye | 
On This Page 





‘““UNION 


See what the 


NATIONAL LIFE” of 
Philadelphia has to say next 
week in this publication. — It 
will be of interest to the 


whole life insurance fraternity. 


Don’t miss it. 


W. E. A. WueeE ter, Pres. 











UNION NATIONAL LIFE INSURANCE COMPANY 


PHILADELPHIA, PENNA. 
PENNSYLVANIA BUILDING 







HOME OFFICE, 








